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Opportunities of the Season 


COMMONWEALTH’ full coverage, coast to 
coast, Auto contract, appeals to the discrimi- 


Fire Liability | Marine eves 
STERLING A. & H. Policy for every thought- 
ful man; 


i O. L. & T. contract gives peace of mind to 
164 W. Jackson Blvd., Chicago the householder; while their PLATE GLASS 
coverage, assuring immediate replacements, 
satisfies the most exacting. 
THESE lines are correctly rated and sell easily. 
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THE SPECTATOR Thursday 


A RELIANCE BROADCAST 








A. B. HEISER 


of COLORADO 
cANNOUNCING 


Just two year's ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /zve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 


and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 
The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 
Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lire, having 
had no previous ex- 
perience in life un- 
derwriting. Since 
that time I have used 
nothing but Lead Ser- 
vice introductions. 
During the seven 


tion, and who finan- A; B. HEISER months, from Janu- 


cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead: Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 
The prospect nearly always re- 
ceives me with a hearty welcome and 


. ary ltoJuly 21,1928, 
I have written as a result or these in- 
troductions, 67 Perfect Protection 
Policies tor $221,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising to the salesman 
who operates it correctly and dili- 


tells me he has received our Vice f 
a President’s letter introducing me, gently in his working plan. 


Why Its Profitable to 


The principle upon which the Lead Service Plan is one of the most profitable means of securing new busi- 
founded has been demonstrated to be thoroughly sound __ ness through advertising ever instituted by a life insure 
in theory and practice. This principle involving adver- ance company. Lead Service has established itself 
tising, coordinated with salesmanship has proven to be permanently as a feature of Reliance sales promotion. 
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ACTUARIAL SOCIETY MEETS 
NEXT WEEK 


Two-Day Meeting Scheduled to Be 
Held in New York City 


CELEBRATING FORTIETH 
ANNIVERSARY 


Program of Sessions Revised to Permit 
Fullest Possible Discussion of Papers 
Celebrating its fortieth anniversary the Ac- 

tuarial Society of America will hold annual 

convention in New York city May 16 and 17. 

The meetings will be held in the auditorium of 

the Metropolitan Life at Madison avenue and 

Twenty-fourth street, the first session being 

scheduled for 10 a.m. Thursday, daylight sav- 

ing time. The officers have stressed the vast 


amount of work to be done and urge all mem- 
bers to be on time at each session. 

The discussion of papers at this meeting 
will be voluntary and it is hoped that there will 
be a free and general expression of views with 
regard to the subjects dealt with. Any ex- 
perience which supplements that submitted in 


a paper is desired. 

If a long discussion has been prepared in 
advance of the meeting, it is requested that it 
be presented at the meeting in summarized 
form, not to exceed ten minutes in length. A 
portion of the meeting will be given over to a 
general discussion of topics of current interest. 

Heretofore the Friday morning session has 
generally been found to be too short to permit 
the informal discussion to be completed in a 
satisfactory way. An endeavor will be made, 
therefore, to include the informal discussion in 
Thursday’s program, leaving the Friday morn- 
ing session for presentation of papers or dis- 
cussion of October, 1928, papers, or both, in 
whole or in part. 

Arrangements are being made for a meeting 
with the members of the Association of Life 
Insurance Medical Directors on Friday after- 
noon. This meeting will be held in the au- 
ditorium, starting at 2 p.m. Friday, and will 
be concluded by 4.30 p. m. 

This year being the fortieth anniversary of 
the foundation of the Society, the Metropolitan 
Life Insurance Company have asked the mem- 
bers to be their guests. Meetings will be held in 
the auditorium of the Metropolitan Life on the 
ground floor of the building at the north cor- 
ner of Madison avenue and Twenty-fourth 
street. Luncheon will be served to members 
of the Society at 1 p. m. both Thursday and 
Friday in the main building of the Metropolitan 
Life. A dinner will be held on Thursday eve- 
ning at the Hotel Roosevelt, Madison avenue 
and Forty-fifth street, to which the ladies ac- 
companying the members are invited as guests 

(Concluded on page 11) 


CONDEMN TAX BURDENS 


U. S. Chamber of Commerce Lists In- 
surance Among Tax Victims 


ARSON AND AUTO THEFTS DISCUSSED 


Health Conservation and Accident Preven- 
tion Among Many Insurance Topics 
Before Annual Convention 

Wasuincton, D. C., May 6—Resolutions 
calling attention to the great burden imposed 
upon the insurance and other industries by in- 
discriminate State and local taxation were 
adopted by the United States Chamber of Com- 
merce at its annual convention last week. The 
chamber also went on record as favoring a cam- 
paign to promote health conservation and acci- 
dent prevention, and urged adoption by all 
States of adequate and uniform arson legisla- 
tion as a step toward the reduction of fire waste. 

“Business is not limited territorially by State 
boundary lines,” it was declared in the resolu- 
tion on local taxation. “If any one State im- 
poses excessive or annoying tax burdens the 
normal development of business and industry 
is hampered. Through various forms of fees, 
tax levies and special imposts upon business 
enterprises incorporated in other States, there 
have thus been created undue handicaps upon 
the interstate movement of capital and goods.” 

The gratifying progress of recent years in 
extending the average span of human life, the 
health conservation resolution declared, gives 
good reason to expect further advance through 
concerted efforts, both for health conservation 
and for prevention of accidents, and the cham- 
ber should participate and should enlist the 
widest possible co-operation on the part of its 
membership. 

Arson legislation, the fire waste resolution 
provided, should subject to penalties not only 
those who burn the property of others, but per- 
sons who willfully and maliciously burn their 
own buildings, or who aid or procure such burn- 
ing, as well as persons who make preparations 
at a building to commit the crime or arson. 

Compulsory automobile liability insurance was 
flayed by representatives of the insurance in- 
dustry at the round table discussion of insur- 
ance problems, and was defended but feebly 
by Massachusetts officials, who admitted that 
the law has been found to contain not only the 
defects pointed out but others. 

The attack on the Massachusetts law was 
led by E. C. Stone of the Employers Liability 
Assurance Corporation, Boston, who enumerated 
among the weak spots the failure of the acts 
to cover accidents involving foreign cars pass- 
ing through the State; accidents on private 


(Concluded on page 19) 
3 


CASUALTY SALES CON= 


GRESS 


More Than 650 Agents Attend Suc- 
cessful Chicago Meeting 


CASUALTY FIELD CLUB THE SPONSOR 


Field Men Hear Valuable Lectures on Burg- 
lary, Surety, Compensation and Auto= 
mobile Insurance 

Cuicaco, Itt., May 6.—The success of the 
sales congress plan in casualty insurance educa- 
tion was assured on Monday when more than 
650 agents registered for the second annual cas- 
ualty sales congress sponsored by the Casualty 
Field Club, of Illinois. It is remembered that 
this event was originated here last year by the 
field club. 

The casualty agents and field men were 
treated to a magnificent spread of valuable in- 
formation from the four casualty lecturers and 
then had their day topped off by an impassioned 
plea from one of the outstanding jurists of 
Cook county, Judge Frank Comerford, of the 
criminal court, for the aid of the legislation 
which would permit the local judges to cope 
successfully with the reign of crime which has 
received much publicity in Chicago. 

Acting on the plea of Judge Comerford the 
congress voted unanimously to memorialize the 
legislature to pass the bills now before it to 
make the judges the judge of the law and not 
the jury, to permit the charging of a jury in 
simple ordinary language, and to permit the 
judges to sum up the evidence. 

The casualty men were reminded by Judge 
Comerford that crime has been responsible for 
higher premium rates in Chicago in certain lines 
of casualty insurance. 

The congress speakers included: J. F. 
O’Laughlin, burglary superintendent of the 
Royal Indemnity Burglary Insurance; Hale An- 
derson, vice-president of the Fidelity and Cas- 
ualty Company, who spoke on “bonds”; 
Charles L. Platts, special executive representa- 
tive of the standard accident, who spoke on 
“automobile insurance,” and H. J. Conlon, un- 
derwriting superintendent of the Zurich Gen- 
eral, who discussed compensation insurance. 

The field for the sale of corporate suretyship 
is as broad as the entire field of human en- 
deavor, declared Mr. Anderson. 


“Any business large enough to require the 
services of even a few employees needs fidelity 
bonds,” he said. “No new building, road, dam, 
bridge, or waterworks, is assured of completion 
within the limit of available funds unless the 
contract for it is bonded. There certainly is a 
broad use and an actual country-wide need for 
corporate suretyship.” 


(Continued on page 24) 











THE SPECTATOR 


Thursday 











INCIDENTALLY 


THE 
OBSERVATION POST 











“SMOKE” 




















IFE insurance problems seem, on the whole, 

less varied and less involved than those 
common to other lines by reason of the fact 
that this form of underwriting has been re- 
duced to a scientific basis and has received 
more attention and development. Consequetly 
it has become stabilized and to a certain ex- 
tent, standardized. Admittedly, life insurance 
is the most complete business in existence, 
viewed from the inside, but the point holds. 
Disability insurance, however, has in recent 
years become a problem of vital importance. 


* * * 


HEN member companies of the Ameri- 

can Life Convention show a $15,000,- 
000 loss in this form of insurance, and when 
$9,000,000 of the total is shown on the books 
of a comparatively few of the leading com- 
panies—companies best equipped to guard 
against hazards and to keep losses at a proper 
minimum, then it becomes apparent that some- 
thing is radically wrong. 

* * * 


OGNIZANCE of this situation was taken 

at the meeting of the Medical Section of 
the American Life Association last week when 
the subject proved one of the most interesting 
and most discussed of any taken up J. M. 
Laird, chairman of the disability committee, 
read a paper which reflected, perhaps, the most 
exhaustive study of the problem yet presented 
to insurance men in America. His findings are 
presented elsewhere in this issue and are well- 
worth the careful study of anyone connected 
with the business of life insurance. 

* * * 


NFORMATION of similar importance was 

brought out in the open forum discussion 
which followed and which was led by Dr. H. 
W. Dingman, vice-president and medical di- 
rector of the Continental Assurance Company 
of Chicago. Among those who contributed to 
the symposium were represented some of the 
most eminent medical authorities of the United 
States and Canada. The sum total of the 
knowledge interchanged and the decisions 
arrived at will form an interesting part of the 


annual meeting of the American Life Conven- 


tion next October. 


* * * 


NE of the most pertinent observations on 

the subject of the abnormally high loss 
ratio was offered by Dr. Dingman who said, 
“We do not underwrite against disability so 
much as against claims of disability.” He 
further declared many fake claims are made 
and paid and he attributed this condition to the 
fact that underwriters are too liberal in issuing 
tthe policies and that home offices are too lib- 
eral in making settlement. Needless to say, 
much good will come from the intensive study 
and discussion devoted to the problem. 


s Spse old proverbial Dame Rumor is a busy 
lady these days, though whether or not she 
is lying in proverbial fashion remains to be de- 
termined. With regard to casualty and surety 
affairs, the good lady is working overtime in 
spreading her tidbits of gossip. For instance, 
I am told that one of the largest surety com- 
panies in the business is at present engaged in 
negotiations with a casualty company looking 
toward the acquisition of the latter as a run- 
ning mate. Whether the proposal under dis- 
cussion looks toward the purchase of the cas- 
ualty company by the surety company, or 
whether the matter is headed in the direction 
of a unification agreement covering only agency 
activities, “deponent sayeth not.” As a matter 
of fact, in connection with this particular surety 
company the rumor is a good sign, since the 
infusion of new and modern ideas and methods 
is needed in the organization if the company 
is to continue to occupy the high place it has 
held in the business up to the present time. 
* * * 


AM also told, apropos of the same surety 
company, that there is in prospect. a change 
in its officialdom whereby the chairman of the 
board will retire, the present president will be- 
come chairman of the board, and a vice-presi- 
dent will become president. Naturally, many of 
these things do not come off in accordance with 
pre-pressagented ideas or general rumors, but 
it looks like a fairly sure thing in this in- 
stance. 
* * * 
HILE I’m retailing rumors simply as 
rumors, let me say that the casualty 
running mate of a large surety company is 
again reputed to be willing to lend an atten- 
tive ear to the “whispering of the green.” This 
is the same outfit which once denied the fact 
that it might be considered as “in the market,” 
though at that time I had what I considered 
reasonably good grounds for believing that the 
denial was mere eyewash. 


* * * 


H, well, rumors are just rumors, so now 

I'll give you a “bit” that is a bit more 
than a rumor. With the growth of the aviation 
industry, and the consequent growth in the 
business of aviation insurance, the air game is 
about to see the introduction of the same sales 
plans which are now applied to automobiles. 
Instead of aircraft being sold for cash in full, 
they will be sold on the finance payment plan. 
It is understood that Commercial Credit of 
Baltimore has put into the field the Aviation 
Credit Corporation, which is presumed to have 
on hand about $5,000,000 with which to finance 
the purchase, wholesale and retail, of aircraft. 
It is even likely that this may lead to the adap- 
tion of the instalment payment plan of insur- 
ance premiums to the theory of aviation insur- 
ance, 
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HE otherwise unalloyed pleasure with which 

I read Charles Fish Howell’s book “An 
Irish Ramble,” was slightly marred by my frank 
jealousy of an insurance journalist who has 
the leisure, the means and the talent to write a 
book of such character. For Charles F., 
Howell, to use his business signature, is man- 
aging editor of the Weekly Underwriter and 
though to underwriters he is chiefly known as 
a keen writer on marine insurance topics, his 
reputation as an author in other fields is by no 


means dim. 
* * * 


HEN I speak of “leisure” I must not be 

understood to mean that Mr. Howell is 
a man who enjoys many idle hours. The facts 
are decidedly contrariwise. Rather I refer to 
occasional respites from his'main job of edit- 
ing an insurance newspaper and the fortunate 
versatility which enables him to apply his 
powers of observation and expression to foreign 
fields. There are no “busman’s holidays” for 
Charles Howell, apparently, as witness a pre- 
vious vacation abroad from which he drew the 
inspiration to write “Around the Clock in 


Europe.” 
x * x 


6 ‘.* IRISH RAMBLE?” is a happily con- 

ceived type of travel book because of 
the author’s frequent excursions into anecdote 
and dramatic reporting. Ireland and the Irish 
people furnish a rare mine of fascinating 
legends and stories and in this book Mr. Howell 
has unearthed some never before seen in print. 
In my own library it has taken its place as a 
companion volume to a well-thumbed copy of 
William Butler Yeats’ “Irish Fairy and Folk 
Tales” and I offer the heretical opinion that if 
you want to know something about the beauty, 
the joys and the woes of Ireland and her peo- 
ple, and you have read neither of the above- 
mentioned volumes, choose “An Irish Ramble.” 


x * * 


SSISTANT managers and special agents 

of the Travelers Fire Insurance Company 
who are holding a conference at the home office 
this week are being shown through the new 
radio transmission plant atop Avon Mountain. 
It is something I missed on a recent visit to 
the Travelers, although I did have an opportu- 
nity to examine the broadcasting studios in the 
main offices at Hartford. Future radio pro- 
grams will be given there as usual, but will be 
telephoned out to the 50,000-watt transmission 
station on the mountain. Director Clancy in- 
formed me that henceforth WTIC will be one 
of the six most powerful stations in the coun- 
try and that it will be possible for its programs 
to be heard in the Middle West and possibly on 
the Pacific Coast. These localities having some- 
thing good in the way of radio entertainm't 
in store for them. 
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HIGH COST OF ESTATE LIQUIDATION 


NE of the most convincing argu- 

ments in favor of adequate life 
insurance coverage for the average head 
of a family or business is presented in 
the findings of the Cleveland Life Un- 
derwriters in a survey of 160 prominent 
estates. In this group of statistics, com- 
piled between the years of 1924 and 1928, 
it is shown that forced liquidation of the 
estates brought the administration cost 
up to the considerable average of 16.3 
per cent of the entire assets. It is, of 
course, pointed out by the underwriters 
that the most efficient manner of pro- 
viding funds with which to meet adminis- 
tration costs, inheritance costs and other 
obligations, is through life insurance. 

The estate anlysis referred to included 
nearly every citizen in Cuyahoga county, 
Ohio, whose estate amounted to more 
than $100,000 and contained much other 
valuable data. For instance, it was es- 
tablished that an average of only 14.9 per 
cent of the assets were in the form of 
cash plus bonds. More than 77 per cent 
consisted of stocks and real estate, either 
of which assets are always hard to liqui- 
date in a hurry without considerable 
shrinkage. 

Although the statistics quoted were 
drawn from a comparatively small sec- 
tion of one State, nevertheless is the les- 
son to be learned applicable to the entire 
country. The same situation in regard 


to taxes, both State and national, and 
land values holds almost equally true 


everywhere and the present-day tendency 
on the part of the general public to in- 
vest in speculative issues is no doubt more 
general in Ohio than in other States. 
The fact that life insurance invest- 
ments are productive of fine returns dur- 
ing lifetime and are always readily con- 
verted to cash upon death is a strong 
weapon in the hands of insurance agents. 





UNAUTHORIZED STATISTICS 

OR several years past there has been 

circulated among the insurance pub- 
lic a tabulation styled “Comparative 
Standings.” Some of the columns in 
this publication have been compiled from 
our standard annual publication, The Life 
Insurance Policyholders Pocket Index. 
The deductions made therefrom are, how- 
ever, absolutely unfair and misleading. 
As it is credited on the title page to The 
Life Index, the inference is that it is 
published or sponsored by The Spectator 
Company. We desire to go on record 
repudiating this chart and to state that 
we feel that it is a deception and 
that the ratios therein contained are cal- 
culated to deceive. 

We have made every effort to trace 
the publisher through several sources, 
but complete denials have been the result. 
It seems apparent that the trickery in the 
compilation is fully realized by its spon- 
sors as no one seems willing to father it. 

As is the case with most literature that 
is especially prepared for the purpose of 
belittling one company and glorifying 
another, this chart is based upon errone- 
ous assumptions and is consequently false 
and misleading. Starting from wrong 
premises arguments can be piled up that 
are intended to convince the uninformed 
that only certain life insurance companies 
are safe to do business with. Compar- 
ative literature is legitimate, and this is 
widely different from the kind made to 
order by statistics twisters. 

Every agent in the field ought to pos- 
sess himself of particulars about every 
company that he meets in competition, 
the forms of policies it issues, the char- 
acter of each contract, the benefits to 
policyholders thereunder, volume of busi- 
ness transacted, dividends paid, the finan- 
cial standing of companies and many 
other things necessary to make them suc- 
cessful in their work. Such information 
is not circulated by companies; each 
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rightly gives so much as shows to its 
advantage but omits all the rest. It re- 
mains for private enterprises to furnish 
this information, complete as to each 
company, and with the utmost impartial- 
ity. As a merchant studies the business 
of his competitors to enable him to meet 
them in the presence of buyers, so it is 
quite as essential that life agents study 
the plans, methods, etc., of all companies, 
in order that he may talk with full knowl- 
edge to prospective insurers. The Spec- 
tator Company issues annually various 
publications that are essentially intended 
to supply agents with the information that 
they need. These works are compiled from 
official sources and are consequently 
wholly impartial, and have the advantage 
of presenting in condensed compact form 
a mass of information that very few 
agents could obtain from any other 
source. State reports and company doc- 
uments are analyzed for this information, 
and each publication bears the stamp of 
entire accuracy. No company is discrim- 
inated against, no one is favored, but the 
bare facts regarding each are given. This 
is comparative literature that is desir- 
able; it is instructive and necessary. 
Coming under this category are the lead- 
ing life publications issued by the Spec- 
tator Company: The Handy Guide, The 
Life Insurance Policyholders Pocket In- 
dex, and The Life Agents Brief, each of 
which have been recently issued. As to 
misleading literature of the stripe of 
Comparative Standings, no self-respecting 
manager or agent will circulate such stuff, 
for like the boomerang, it will surely 
come back on the user. 


MICHIGAN’S NEW INSURANCE CODE 
N unusual situation has existed dur- 
ing the recent session of the 
Michigan Legislature. A new insurance 
code of laws has been enacted in that 
State, apparently to the satisfaction of 
almost the entire body of law-makers, 
and a great majority of the insurance 
companies and agents. 

The new code attacked the subject of 
regulating the insurance companies from 
the viewpoint primarily of the safety of 
the public. In some cases additional re- 
serves are to be demanded, and classes of 
companies which have hitherto escaped 
supervision, or have been little affected 
by it, will be more closely supervised in 
the interest of the public. 
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Reciprocal associations are now sub- 
ject to the provisions of the general in- 
surance law, and the Insurance Depart- 
ment exercises the same control over 
them as over stock insurance companies. 
The attorney-in-fact of each such ex- 
change must in future file a bond for the 
protection of subscribers against illegal 
acts of the management. 

All agents must now obtain licenses 
except those of farmers’ mutual compa- 
nies doing a strictly farm business, and 
the Commissioner of Insurance is given 
more discretion in the licensing of agents 
for all types of companies. The Insur- 
ance Department will have sufficient au- 
thority in regard to the licensing of 
agents to insure that the companies will 
be represented by men who are familiar 
with their business and worthy of trust. 

In the new code a clause is inserted in 
the standard fire policy reading as fol- 
lows: 

“This company may not base a defense 
on any breach of the conditions of the 
policy to be performed by the insured 
prior to loss or damage, unless such 
breach exists at the time of the loss or 
damage, or contributed to the loss or 
damage, or to the amount thereof.” 

A portion of the law concerning the in- 
vestments of insurance companies is 
modernized. An interesting feature is 
the privilege afforded the insurance com- 
panies in certain cases, in order to pro- 
tect them from the prejudice of juries, 
that they may hide their identity in court 
action. 

Provision is made for the prevention 
of the writing of insurance at offices in 
Michigan by agents who are unlicensed 
in that State, and who have in the past 
been able to escape punishment by avoid- 
ing the writing of business in the State 
named. Under the new code no organ- 
ization of an insurance character not in- 
cluded in the provisions of the law shall 
be permitted to be operated in the State. 

Provision is made for the protection of 
purchasers in the cases of parties buying 
automobiles through finance companies 
which purport to furnish insurance to the 
buyer, but which have, in some instances, 
only covered the interest of the finance 
company. 

The law relating to group insurance is 
extended to permit the taking in of such 
aggregations as labor unions and organ- 





izations of mail clerks, in which, strictly 
speaking, no employer-employee relation 
exists. The premium basis for group 
coverages is also made variable according 
to experience. 


The enactment of the new code, with 
the approval of various interests con- 


cerned, shows what may be done through 
the co-operation of the various interests 


and how a spirit of harmony can be de- 
veloped among them if each recognizes 


the good intentions of the others and the 
general desires to reach a common basis 
which shall be fair to all parties. 


THE SPECTATOR LIBRARY 

HE removal of the offices of THE 

SPECTATOR to larger quarters on 
the 11th floor at No. 243 West 39th St., 
New York, has afforded the publishers 
an opportunity for rearranging and re- 
indexing their library. This consists of 
many thousand volumes, including books 
and pamphlets relating to insurance of 
all classes. Readers of THE SPECTATOR 
are welcome to call at our office and 
make use of the reference facilities af- 
forded by the library and we trust that 
many of them will do so. 
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AIDS TO SUCCESS 














counties and municipalities. 


q 


York Life had about 2 Million 
policy-holders Insured for 
over 634 Billions. 


Its assets amounted to over 
114 Billion Dollars. 





COMPANY 
51 Madison Avenue, Madison Square 
NEW YORK, N. Y. 
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Nylic Public Service 


g Life Insurance is ‘public service.” 


It helps individuals to save and insures their life values against loss 
by death or by total and permanent disability. 


In order to earn interest on the policy-holders’ savings, it loans money 
to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 


Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


As of January 1, 1929, the New 
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MEDICAL SECTION HOLDS 
FINE MEETING 





Large Attendance at Biloxi, Miss., 
for Technical Discussions and 
Business Sessions 





SPEAKERS FROM ALL OVER NATION 





Open Forum Discussions and Review of 
Disability Insurance Situation Fea- 
tures of Nineteenth Annual Meet 

Aiter three days of discussion and business 
meetings members of the medical section of the 
American Life Convention declared the annual 
meeting held at Biloxi, Miss., on April 29 to 
May 1 inclusive, to be the most fruitful of any 
yet held. A good attendance featured the con- 
vention and the program arranged by Dr. 
Lawrence G. Sykes, medical director of the 
Connecticut General Life Insurance Company, 
oi Hartford, was especially well balanced and 
interesting. 

Another feature of much interest was the 
open forum conducted under the direction of 
Dr. H. W. Dingman, vice-president and medi- 
cal director of the Continental Assurance Com- 
pany of Chicago. Various medical directors 
took part in the discussions under this section 
of the program, and some of the subjects cov- 
ered were: disability underwriting vs. appraisal 
of longevity; committee underwriting vs. cen- 
tralized responsibility; insurability of race other 
than Caucasian and questions and answers from 
the floor. 

The business meeting was held on April 30 
under the guiding hand of Dr. J. T. Mont- 
gomery, medical director for the Southland In- 
surance Company, Dallas, and chairman for 
the medical section. His address was inspira- 
tional in character and was a fitting keynote 
speech. 

Two other notable addresses were delivered 
by Clarence L. Ayres, president of the Con- 
vention, and by John M. Laird, vice-president 
of the Connecticut General Life Insurance 
Company. The former address was reprinted, 
in part, in last week’s issue and the latter is 
published in the education section this week. 
This paper sums up the disability question in 
a most instructive manner and is well worth 
careful study. 

Dr. Roscoe R. Graham read a lengthy paper 
on “The Insurance Hazard in Goiter,” which 
went deeply into the subject. Dr. Graham is 
associate professor of surgery, University of 
Toronto. 

Those who discussed the disability commit- 
tee report were: H. W.. Dingman, vice-presi- 
dent and medical director, Continental Assur- 
ance Company, Chicago; Dr. Ross Huston, 
medical director, Bankers Life Company, Des 
Moines, Iowa; Dr. B. D. Byrd, assistant medi- 


cal director, National Life and Accident Insur- 
ance Company, Nashville, Tenn. 

On May 1 the program was as follows. 
“What is the Risk in Insuring a Man or 
Woman With Peptic Ulcer?, by Dr. Walter 
C. Alvarez, University of Minnesota; discus- 
sion by Dr. Charles P. Clark, medical director, 
Mutual Benefit Life Insurance Company, New- 
ark, N. J.; by Dr. C. E. Schilling, vice-president 
and medical director of Ohio State Life Insur- 
ance Company, Columbus, Ohio; and Dr. 
George Cullen, medical director, Illinois Life 
Insurance Company, Chicago, III. 

“Occupational Underwriting,’ by: Dr. Frank 
L. Grosvenor, medical director, Travelers In- 
surance Company, Hartford, Conn. and W. 
Nelson Bagley, assistant actuary, Travelers In- 
surance Company. Discussion by Dr. Albert 
M. Seaton, medical director, American Cen- 
tral Life Insurance Company, Indianapolis, 
Ind.; Dr. A. R. Stone, associate medical di- 
rector, Missouri State Life, St. Louis, Mo., 
and Dr. C. N. McCloud, medical director, 
Minnesota Mutual Life Insurance Company, St. 
Paul, Minn. 

“Papillomata of the Bladder,’ by Dr. Frank 
P. Rightor, medical director, of Atlantic Life 
Insurance Company, Richmond, Va., and dis- 
cussion by Dr. Frank L. Truitt, medical direc- 
tor, Reserve Loan Life Insurance Company, 
Indianapolis, Ind., and Dr. M. M. Lairy, medi- 
cal director, Lafayette Life Insurance Com- 
pany, Lafayette, Ind. 


ABNER E. WERKHOFF DIES 

Abner E. Werkhoff, 65 years old, president 
of the Lafayette Life Insurance Company and 
one of the most prominent business men of 
Lafayette, Ind., died recently in a hospital there 
following an illness of three months. 

Mr. Werkhoff had been suffering with what 
a post mortem disclosed as stomach ulcers and 
had been confined to his bed much of his time 
during the last three months. He then suf- 
fered an attack of appendicitis, induced by a 
hemorrhage from the ulcers and April 11 un- 
derwent an operation for the removal of the 
appendix. 





A COLD CANVASS? 

Henderson Aley is district agent at 
Topeka, Kan., for the Mutual Benefit 
Health and Accident Association of 
Omaha. He is quite a salesman as is 
indicated by some of his recent sales. 
Only a couple of days ago Aley had a 
prospect “in tow” and the prospect hap- 
pened to be a sexton at one of the ceme- 
tery near Topeka. Mr. Aley had to wait 
for the close of a funeral to close the 
sale and this was done in the grave 
yard. 











ALCOHOLIC DEATH RATE 
ON INCREASE 


Metropolitan Life Insurance Records 
Indicate Big Jump in United 
States 








FIVE TIMES HEAVIER THAN CANADA 





Highest Mortality Rate for First Quarter 
Since 1917 Excepting 1926 When 
Records Show 3.9 

One person of approximately every 5000 died 
from alcoholic poisoning in the United States 
during the first quarter of the current year, 
as compared with one fatalty for every 30,000 
in Canada, according to statistics compiled by 
the Metropolitan Life Insurance Company, of 
New York. 

The company has 17,250,000 policyholders in 
the United States and 1,200,000 in Canada. The 
mortality record, based on alcoholic deaths— 
excepting wood alcoholic cases—shows 175 
deaths in the United States, as compared with 
4 in Canada. This total is the greatest on rec- 
ord since 1917, save for the first quarter of 1926, 
when the death rate was 3.9. The rate for the 
first quarter this year was 3.8. 


Death from this cause reached a high peak 
in 1920 following a decline during the war 
years, and since that time the tread has been 
steadily upward with the exception of 1927 and 
1928 when a slight decline was shown. The 
first quarter of this year, however, would seem 
to indicate that the year will see a new high 
figure. : 


The heaviest increase in deaths from alco- 
holic poisoning came from among policyholders 
of the negro race where a fifty per cent in- 
crease has been registered during the past two 
years. Another heavy contributing death cause 
as shown by the records of the Metropolitan 
Life was cirrhosis of the liver which was noted 
to have a death rate of 6.5 per 100,000 porula- 
tion, as compared with 5.9 for the first quarter 
last year, Wood alcoholic poisoning cases 
dropped from 11 for the first quarter last year 
to 9 in 1929. 


BELIEVES IN PROPER TRAINING 
Union Life Keeps Staff of Young Sales- 
men in Attendance at N. Y. U. 

Six or more salesmen of the Union Central 
Life Insurance Company, New York, are always 
in attendance at the New York University 
courses in insurance practices and General Man- 
ager Charles B. Knight states that this factor 
has done much for the success of the organ- 
ization. He says that without an exception the 
men who have taken the courses have proved 
a hundred per cent efficient and as a con- 
sequence Mr. Knight is a firm believer in proper 

training methods. 
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EQUITABLE SEVENTIETH ANNIVERSARY SERIES 
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SOME OF THE CONTRIBUTIONS TO AMERICAN LIFE INSURANCE BY 






THE EQUuITABLE 


= 


1. From its inception, 70 years 
ago, THE EQuITABLE LIFE AssurR- 
ANCE SociETY OF THE UNITED 
StaTEs has advocated the mutual 
principle in life insurance where- 
by the Policyholders constitute 
the Company. 
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2. It was the pioneer in popular- 
izing life insurance. Its first step 
was to shorten, simplify and liberalize the policy 


Home Office, 1859 


contract. 
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3. It took the lead in stamping out the practice of 
contesting policies on merely technical grounds. It 
later made the policy contract incontestable after 
being in force for one year during the insured’s life- 
time. 


fs fi 7 


4. It originated the practice of paying Death Claims 
immediately on presentation of due proof of death. 
Over 98% of its Death Claims are paid within one 
day after receipt of due proof. 


ry y g 


5. For the exigencies attending the “living death” 
which a man experiences when totally and perma- 
nently disabled it adopted a plan for maintaining 
the insurance in full force and effect, at the same 
time paying him a monthly income during continu- 
ance of disability. ge? 

6. It introduced a Home Purchase Plan under which 
a mortgage loan may be paid off on a monthly repay- 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE 


¥ 


a 


ment basis with life insurance coverage included. 
Pont 

7. It devised the Group Plan of life insurance under 

which an employer can by means of a single blanket 

policy protect his employees without requiring them 

to submit to individual medical examinations. 
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8. It devised a Retirement Annuity self pension plan 
whereby a man or woman may by investing a com- 
paratively small sum annually make absolutely cer- 
tain provision for the “Sunset Days of Life.” 

9. It introduced a Refund Life Annuity under which 
the total return to the Investor may be considerably 
more, but can never be less than the original amount 
invested. 
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10. It inaugurated an annual Free Health Examina- 
tion Service for its Policyholders. 
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11. To better serve the in- 
suring public it formulated 
plans for the Education 
and Training of agents, 
thereby elevating life un- 
derwriting to a professional 
plane. 


tv 7 rt 


12. It furnishes a superb 
investment service for Pol- 
icyholders and Beneficiaries 
for the purpose of safe- 
guarding the proceeds of 
policies at maturity. 


Present Home Office 


393 SEVENTH AVE., NEW YORK, N. Y. 


THOMAS I. PARKINSON, PRESIDENT 
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LIFE COUNSEL TO MEET 
Two-Day Business Session at Old Point 
Comfort, Va., May 24=25 


Another of the important meetings scheduled 
for the month of May is the semi-annual con- 
vention of the Association of Life Insurance 
Counsel which will be held at the Chamberlin- 
Vanderbilt Hotel, Old Point Comfort, Va., on 
May 24 and 25. Business sessions begin at 
2:30 on the afternoon of May 24 and continue 
through the next day. 


In addition to the important topics to be dis- 
cussed at the business meetings a splendid enter- 
tainment program is promised. . Speakers who 
will address the gathering are: Chas.~ B. 
Bradley, Prudential Insurance Company of 
America; Jelks H. Cabaniss, Protective Life 
Insurance Company; Benjamin L. Holland, 
Phoenix Mutual Life Insurance Company; 
Benjamin R. C. Low, Home Life Insurance 
Company; Paul E. Price, Old Colony Life In- 
surance Company, and William Marshall Bul- 
litt, who will discuss the Sacco-Vanzetti case. 


ESTABLISHES NEW DEPARTMENTS 
Home Friendly Insurance Company of Bal- 
timore Adds Actuarial nad Statistical 
Divisions 
B. L. Talley, president of the Home 
Friendly Insurance Company of Maryland, an- 
nounces the establishment of an actuarial and 
statistical department, and the appointment of 
Seth A. Wolfe of New York, as actuary. This 
department will be equipped with the latest 

electrical Hollerith machines. 

It was found necessary by the growth of 
the company which was considerably accele- 
rated by the purchase of the Delaware Cas- 
ualty Company and more recently the weekly 
industrial debits of the Twentieth Century 
Life Company of Chicago in Delaware and 
the District of Columbia, and the opening of 
their new district in Philadelphia, May 1. 


BUREAU ISSUES HOME OFFICE 
MANUAL 


Home offices of member companies of the 
Life Insurance Sales Research Bureau are in 
receipt of the Bureau’s new publication, a 
manual of agency functions and practices. The 
manual is made up in loose leaf form and 
treats on many vexing problems of long stand- 
ing with member companies. 

The general studies contained in this man- 
ual will be a divison of the home office manual 
in the future and will take place of the gen- 
eral reports. 











WANTED | 


By an Industrial Life Insurance Company, manager for 
North Carolina. Must be young, well educated and ex- 
perienced. Prefer man who has been successful district 
superintendent and is ready for larger responsibilities. 
Good salary. Big opportunity. Correspondence strictly 
confidential. Address Reply to 
BOX 1406 








RALEIGH, N. C. 

















UNDERWRITERS HOLD 
ANNUAL CONVENTION 


Maryland and District of Columbia 
Insurance Men Convene at 
Baltimore 








MORE THAN 1000 ATTEND 





President Wells Outlines Accomplish- 
ments of Organization and Credits 
Associates for Parts They Have 
Played 

3ALTIMORE, Mp., May 4.—The eleventh an- 
nual meeting of the Maryland and District of 
Columbia Congress of- Life Underwriters at 
the Lord Baltimore Hotel yesterday was one 
of the best attended and most successful from 
every point of view in the history of the or- 
ganization. 

Approximately 1000 insurance men, represent- 
ing every section of the State and the District 
of Columbia, attended the meeting. 

The morning session was opened promptly 
at 10 o’clock by Henry L. McBratney, chair- 
man of the general committee, who in a short 
address introduced Friend L. Wells, president 
of the Association. 

In a short speech Mr. Wells outlined the bene- 
fits of membership in the Underwriters Asso- 
ciation following which application blanks were 
passed around the hall as a result of which 59 
new members were added to the roster of the 
Association. He spoke, in part, as follows: 

We are delighted to see so many of you 
here and we welcome you; if there is anything 
we can do to make your day more pleasant than 
that which we have done, please call on us. I 
want to take this opportunity to express my 
appreciation and that of the Association to the 


-men who have made this Congress possible— 


Mr. MacBratney, who is the general chairman 
of the sales congress, also Mr. Fred Mason, 
B. Leo Tally, Mr. Green, E. Jay Baker, George 
A. Myer and Charley W. Sloan (who pays all 
the bills, assuming there is money in the till, 
of course, and if not, he pays them out of his 
own pocket, which is one of the privileges of 
a treasurer); also Clayton Demarest, Jr.,who 
arranged for the parking places, and to all the 
men who have helped to make this association 
a success. I now introduce Alfred Hurrell, 
vice-president and general counsel of the Pru- 
dential Insurance Company of America. 

Mr. Hurrell, said: There are ninety-five bil- 
lions insurance in force in this country. I 
want to call to your attention that of this 
ninety-five billions, sixteen and one-half billions 
is industrial insurance. Now, we all agree that 
life insurance is a great influence. Every in- 
stitution that increases the sense of individual 
responsibility, is serving the State and that is 
the greatest thing in my judgment that life in- 
surance does for the present day civilization. We 
are keeping step with civilization and are im- 
proving it. 

This is a self-governing people, and it is the 


(Concluded on page 11) 
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CONN. MUTUAL PROMOTES TWO 
A. M. Hills and T. K. Dodd Advanced in 


Underwriting Department 


At the regular meeting, May 3, of the board 
of directors of the Connecticut Mutual Life 
Insurance Company, Hartford, Albert M. Hills 
was appointed assistant secretary of the com- 
pany. Mr. Hills entered the company’s employ 
September 26, 1890, as a stenographer, later 
becoming private secretary to the late Dr. 
George R. Shephard, medical director of the 
company. He subsequently became chief clerk 
of the medical department and was appointed 
by the directors to the position of Supervisor 
of Applications in 1920. 


Thomas K. Dodd, who has been employed in 
the underwriting department for the past five 
years, was at the same time appointed super- 
visor of applications, the position formerly held 
by Mr. Mills. Mr. Dodd entered the employ 
of the company September 1, 1920, in the act- 
uarial department, immediately following his 
graduation from Yale University. He is a mem- 
ber of the honorary scholastic fraternity of Phi 
Beta Kappa and a Fellow of the Actuarial So- 
ciety of America. 


GAIN IN MORTGAGE LOANS 
John Hancock Company Reports Growth 
in Both Farm and City Properties 


The committee of finance of the John Han- 
cock Mutual Life Insurance Company, Boston, 
reported for the month of March the accept- 
ance of farm mortgage and city mortgage loans 
totaling $3,736,650 to yield an average rate of 
5.58 per cent. This amount is divided as fol- 
lows: $1,311,450 to yield 5.24 per cent on 217 
farms; $2,425,200 to yield 5.76 per cent on 
170 city properties. 


Of the loans to be made on city properties 
126 of the securities are classified as dwelling 
houses and 43 of the securities are classified as 
apartment buildings, both classifications hous- 
ing 740 separate families. 


During the three months ending March 31, 
the committee accepted . applications totaling 
$10,683,392.48. This amount is divided as fol- 
lows: $4,369,492.48 to yield 5.20 per cent on 
647 farms; $6,313,900 to yield 5.73 on 421 city 
properties. The securities covered by the city 
applications include 319 dwellings and 97 apart- 
ment houses, housing in all 1372 families. 











ACTUARY 


Fellow of Actuarial Society or American 
Institute wanted by company located in New 
York City; salary $5,000 up depending upon 
experience; letter should state name companies 
and kind of work, with nature of responsibi- 
lities in each position, education, religion, age 
and salary desired; give full details. No in- 
quiries will be made until after interview and 
permission granted by applicant. Your ap- 
plication will be held in strict confidence. 


Box No. 81, care of THe Specrator 





























THE SPECTATOR 











Thursday 
















sie 








“This is one of the most impressive books on 
salesmanship I have ever read. Human, fresh, 
sparkling, and crammed with ideas so sound and - 

















“J consider the book the most original contri- 
- bution to life insurance literature that I have 





persuasive that insurance salesmen everywhere 

should study them, apply them, and double their 
oduction—K. A. Luther, Vice-President Aetna 
ife Insurance Company. 
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$1.000.000 A MONTH! 


C. P. Rogge has been writing over a million of 
life insurance a month. Another salesman after 
a thirty-five minute talk with Mr. Rogge 
wrote $840,000 in less than six weeks. This 
talk Mr. Rogge has put in a book entitled 


ever read.’””—Hugh D. Hart, Vice-President, Penn 














Mutual Life Insurance Co. 


$0 EASY 
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INSURANCE EXCHANGE 


—when you know how 


What general agent or company 
official can fail to put this book 
into the hands of every one of his 
agents, when such results are pos- 
sible? 


Here is modern salesmanship 1935 
model—hot off the griddle. 





BE THE FIRST TO SERVE YOUR AGENTS 





Price, per copy $1.50; per dozen copies, $16.20; per hundred 


copies, $120; per thousand copies $750 


THE SPECTATOR COMPANY 


243 WEST 39th STREET 
NEW YORK 


CHICAGO 
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“Here is a book which for brevity, clarity and punch 


“Mr. Rogge tells nothing but facts in his little 
book. If one will actually analyze the things 











may never be equalled. It hits the spot and 
supplies a real need to all life insurance agents— cs 
to know when to stop talking.”—-George Miller, 
Insurance Editor, New York Evening Post. 




















ie he says, it is easy to understand the reasons for 

Mr. Rogge’s great success.””—Gerald A. Eubank, 
Manager Life Insurance Department, Johnson 
& Higgins. 
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VICE-PRESIDENT OF PROVIDENT 
MUTUAL LIFE 

Leonard C. Ashton, Secretary, Gains An- 
other Promotion 

PHILADELPHIA, PENNA., May 6.—Leonard C. 
Ashton has been elected vice-president of the 
Provident Mutual Life to succeed the late Vice- 
President Way. 

Mr. Ashton, who was secretary and treasurer 
of the company prior to the end of last week, 
will now be both vice-president and secretary 
of the company. Sewell W. Hodge was elected 
treasurer to succeed him. 

Mr. Ashton is a graduate of Harvard, re- 
ceiving his A. B. there in 1909. In 1912 he 
graduated from the University of Pennsyl- 
vania Law School and was admitted to the bar. 
On January 27, 1913, he joined the Provident 
in the record department. In 1917 he was trans- 
ferred to the secretary’s department and he- 
came secretary on July 1, 1918, when Mr. 
Borden was transferred to the trust depart- 
ment. When Mr. Way became vice-president, 
Mr. Ashton was made assistant treasurer as 
well as secretary and in 1926 was elected treas- 
urer. 

He is said to have had more to do with the 
new Provident home office building than any 
one in the company. 

Mr. Hodge is a graduate of Swarthmore Col- 
lege. He joined the Provident immediately 
after his graduation in 1916. During the war 
he was a second lieutenant of artillery. He 
was made assistant treasurer in 1924. 


W. A. TARVER TEXAS COMMISSIONER 

AusTIN, Tex, May 5.—W. A. Tarver, of 
Corsicana, has been appointed by Governor 
Moody to ffl the position of State life Insur- 
ance Commissioner and chairman of the State 
board of Insurance Commissioners. 

The post was vacated by the resignation oi 
R. B. Cousins, Jr., who resigned effective May 
1, to accept the presidency of the San Jacinto 
Life Insurance Company, Beaumont. Mr 
Cousins served about two years as life Insur- 
ance Commissioner and the new appointee lias 
the remaining four years of the original term 
to serve. 

Judge Tarver has been an active and widely 
known lawyer in Texas and has been retained 
in many insurance cases. He assumed his posi- 
tion May 1, the day he was appointed, and wii! 
become active in the position May 8. 
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ELECTION OF MR. COOLIDGE 
TO NEW YORK LIFE 
BOARD 
The election of Ex-President Cool- 
idge to the board of directors of the 
New York Life Insurance Company 
was scheduled to take place just as this 
issue of THE SPECTATOR was 

going to press. 

Nation-wide attention has been cen- 
tered upon the entry of Mr. Coolidge 
into the ranks of insurance executives, 
and preparations for elaborate cere- 
monies in connection with the election 
have been made. Special arrange- 
ments were provided for the press and 
news photographers in the offices of 
the company at Madison Square, New 
York City. 











MARYLAND UNDERWRITERS MEET 
(Concluded from page 7) 


boast of the life insurance companies that they 


Industrial 
insurance plays a part in this—we see industrial 
insurance reaching down in the sub-strate of 
American society—and we help preach what all 
insurance men are preaching. 

Starting in England in 1854 with the burial 
parlor clubs and friendly societies, getting 
started finally in the company that was eventu- 
ally known as the Prudential of London, in 
about four years it was joined by the two other 
companies that are now the three largest indus- 
trial companies. By 1880, industrial insurance 
was in operation in this country. By 1888, in 
twenty-year periods, there were 3 million indus- 
trial policies, amounting to $311,000,000 in in- 
surance; $111.00 a policy was the average. In 
1908, it had almost 20 million policies and the 
average policy was $136.00. The close of last 
year’s nearest estimate is about 86,000,000 poli- 
cies for 16% billion of insurance. 

It is estimated that there are now about 120 
million policies that support the 95 billion in- 
surance in this country. Eighty-six billions are 
industrial policies, an average of 72 per cent 
of all the policies that have been written. When 
you have 120 million policies scattered through- 
out the United States you can see what this 
business of industrial insurance is doing to the 
general condition of the public mind. 


co-operate with the civilized forces. 
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Easy Zo sel 


RUSSELL E. SHARP AGAIN 
PRESIDENT 
New Director on Southern Insurance Com- 
pany Board 

At the annual meeting of the board of direct- 
ors of the Southern Insurance Company, of 
Nashville, Tenn., Russell E. Sharp was unani- 
mously re-elected president of the company to 
succeed himself. The only change in the execu- 
tive personnel was the election of E. G. Sharp, 
secretary-treasurer, to succeed Will L. Harris. 

The Southern Insurance Company has en- 
joyed very good business during the past six 
months, having more than doubled its produc- 
tion, due no doubt to its widespread network 
of agents and established agencies which 
embraces cities and rural districts of five 
Southern States. 

Among the company’s officers, in addition to 
Russel E. Sharp, who has had a long experi- 
ence as an insurance executive, before coming 
to the Southern is to be found E. T. Little, 
vice-president, who was formerly vice-president 
of the Citizens Life Insurance Company, and 
S. M. Evans, agency director, former owner 
and operator of a chain of stores in the South. 
In addition to these is E. G. Sharp, the new 
secretary-treasurer, a man of many years of 
successful banking experience. 


NATIONAL LIFE PROMOTES WM. E. 
QUINN 

Loriman P. Brigham has announced the ap- 
pointment of William E. Quinn as acting gen- 
eral manager for the State of Wisconsin, suc- 
ceeding Frank E. Pettric, resigned. Mr. Quinn 
has been associated with this company’s Mil- 
waukee agency for more than a year and has 
had a long and varied experience in the insur- 
ance business. His headquarters will be at 510 
Century building, Third and Wells streets, Mil- 
waukee. 


ACTUARIAL SOCIETY MEETS 
(Concluded from page 3) 
of the Metropolitan. Members attending the 
dinner will pay the usual dinner fee of $4.50. 
Time, 7 p. m. sharp. 

On Thursday the ladies accompanying mem- 
bers will be taken on a motor drive to lunch 
at Bear Mountain Inn, returning in the after- 
noon. Reservations of hotel accommodations 
must be made by direct arrangement with the 
Roosevelt or any other hotel which may be 
selected. 
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Pilot Life has now passed the mark of 


$100,000,000 Insurance in Force 


Its splendid new plant was occupied just at the psychological time—the entry 
upon a new day of growth and expansion. 
Such advancement calls for additional General Agents—men who want to 
grow with a strong, time-tested organization that remains ever young in ideas but 


steadfast in ideals. 


A. W. McAlister, President 


T. D. Blair, Agency Manager 


























Going to Change? Make 
It Your Last Change 


If you go with the Columbus Mutual, you will never 
seek a new connection, for its distinctive system guar- 
antees Lowest Net Cost and Satisfaction to Policy- 
holders and Maximum Compensation and Satisfaction 
to Fieldmen. This Company does not lose Policy- 
holders financially able to keep their insurance in force 
nor does it lose Producing Agents. 


There are no middlemen—General Agents, Branch 
Managers, etc. Great savings, thus effected, go to 


Policyholders and Fieldmen. 


The Columbus Mutual’s Agency Appointing Privi- 
lege opens the door to the most profitable endeavor in 
Life Insurance. 


An immediate inquiry will well repay you. 


COLUMBUS MUTUAL LIFE 


C. W. Brandon, President Columbus, Ohio 
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CONVENTION YEAR 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought. of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 


Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
Louisville, Ky. 


P. O. Box 617 
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TRIENNIAL ADDRESSES 


Speeches Delivered by the Late Haley 
Fiske at Metropolitan Life’s 
Conventions 








THREE INTERESTING VOLUMES 





Remarks of Other Speakers Also Given 


For more than twenty years past the late 
Haley Fiske, first as vice-president and than as 
president of the Metropolitan Life Insurance 
Company, has been visiting the company con- 
ventions of the Metropolitan field men in all 
parts of the United States and Canada, and dis- 
cussing various aspects of the business at such 
meetings. As a rule, such visits were made 
once in three years, and the gatherings he at- 
tended have therefore been called the triennial 
conventions. They were held in the leading cities 
of the United States and Canada, and at each 
convention the company’s managers, assistants, 
and agents from districts in the vicinity at- 
tended. In this way Mr. Fiske established a 
personal relationship with the agents of the 
company. 

President Fiske has discussed the business and 
ideals of the company from various viewpoints, 
and his addresses cover the history of the 
largest life insurance ‘company in the world, 
whose assets now exceed a billion and a quar- 
ter of dollars, and whose policies in force num- 
ber more than twenty-seven millions, and whose 
field force exceeds 17,000 men. Mr. Fiske’s 
talks were always informative and inspiring, 
and they constituted a valuable factor in the 
upbuilding of the company’s tremendous busi- 
ness. His addresses, with those of other im- 
portant men who have attended the meetings, 
make three large volumes. The first embraces 
the talks at the conventions of 1909 and 1910; 
addresses delivered at banquets of Metropoli- 
tan superintendents, 1912 and 1913; the trien- 
nial convention of 1913; the annual banquets of 
1914, 1915 and 1916 and the triennial conven- 
tions of 1916. The second volume includes the 
addresses at the annual banquets of 1917, 1918, 
1919 and 1920 and at the triennial conventions 
of 1920. The third volume contains his later 
addresses. 

The roster containing the names of speak- 
ers other than President Fiske embraces numer- 
ous men and women of national and interna- 
tional renown. The extent of President Fiske’s 
travels in meeting the field men of this great 
company and addressing them upon live topics 
in connection with their business, is indicated 
by the following list of cities in which the tri- 
ennial conventions have been held. Albany, N. 
Y.; Atlanta, Ga.; Baltimore, Md.; Birmingham, 
Ala.; Boston, Mass.; Buffalo, N. Y.; Chicago, 
lll.; Cincinnati, C cleveland, O.; Detroit, 
Mich.; Hamilton, Ont.; Holyoke, Mass.; In- 
dianapolis, Ind.; Jacksonville, Fla.; Kansas 
City, Mo.; Louisville, Ky.; Memphis, Tenn. ; 
Milwaukee, Wis.; Minneapolis, Minn.; Mon- 
treal, Que.; Nashville, Tenn.; Newark, N. J.; 
New Haven, Conn.; New Orleans, La.; New 
York city; Niagara Falls, Ont.; Philadelphia, 








BE it for personal or business protection, or for home and 
family, with settlement of the proceeds by lump sum 
or by instalment or income payments. Annuity contracts 
in — forms. Total Disability and Double Indemnity 
issued. 


Special policies covering Partnership Agreements, Funds 
to guarantee a College Education, to provide Bequests, to 
cover Mortgages, Inheritance Taxes and Estate Shrinkage, 
—thus making certain the carrying out of almost any program 
involving Life or Money values. 


Group insurance has been issued since 1924. The Com- 
pany now issues Wholesale and Salary Deduction insurance, 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175 
Other Liabilities, $9,669,748 
Total Assets, $496,171,707 





OVER SIXTY-FIVE 








JOHN HANCOCK SERIES 


Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to Fill Them 


YEARS IN BUSINESS 





to which was added in 1928 Group Accident and Sickness 
insurance, and Group Accident and Dismemberment insur- 
ance. 


3 

Investments are of high quality, carefully distributed a 

to farm and city mortgage loans, public utilities, govern™ 
ment bonds and railway securities. 


Dividend payments are at the highest scale in the Com- 
pany’s history. There has a general reduction in 
annual cost to policyholders during the past seven years, 
while in the same period the Company has doubled its 
outstanding insurance and financial resources. 


Address Inquiry Bureau 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 














Penna.; Pittsburgh, Penna.; Portland, Me.; 
Providence, R. I.; Quebec; Raleigh, N. C.; 
Reading, Penna.; Richmond, Va.; Rochester, 
N. Y.; Scranton, Penna.; Springfield, Mass.; 
St. John, N. B.; St. Louis, Mo.; St. Paul, 
Minn.; Syracuse, N. Y.; Toronto, Ont.; Tren- 
ton, N. J.; Truro, N. S.; Utica, N. Y.; Wash- 
ington, D. C.; and Winnipeg, Man. 

The three volumes of triennial addresses will 


be highly prized by their recipients and will be 
carefully read and preserved. Together they 








A TOWER OF STRENGTH 


INSURANCE IN FORCE 


TWO BILLION DOLLARS 


PIES 5 ci 0c . .$488,958,000 
Surplus ........ 54,439,000 
Total Liabilities . 434,519,000 


Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE HALF PER CENT 


Total investments in United 
States securities exceed 
$231,000,000 


Dividends to Policyholders increased 
for ninth successive year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 

















constitute a text history of the Metropolitan 
Life’s activities, and not only present the ideas 
of the great leader of the Metropolitan Life 
but of many persons outside of the business. 
The perpetuation of these records in the form 
of the volumes of triennial addresses is an ex- 
cellent idea, and has been well carrid out. 


—B. F. Hadley, vice-president and secretary of the 
Equitable Life of Iowa, is visiting company offices and 
agencies in the East, including Boston, Pittsburgh, 
Philadelphia and New York city. 











INSURANCE 
for 
CHILDREN 


N addition to the regular series 

of Juvenile Endowments at ages 
16, 17, 18, 19, 20 and 21, MUTUAL 
TRUST now offers 20 Payment 
contracts maturing at ages 50, 55, 
60, 65, 70 and 85, also 10, 15 and 20 
Year Endowments issued from 
“date-of-birth.” Other forms are 
issued beginning at ages 5 and 10. 
Policies now provide “full death 
benefits” at age 5 instead of age 10. 


The new Payor Insurance Fea- 
ture guarantees the payment of pre- 
miums if the adult “premium payor” 
dies or becomes disabled. 


FULL INFORMATION 
UPON REQUEST 


CARL A. PETERSON 


Vice-President 


Mutual Trust 


LIFE INSURANCE’ COMPANY 


; EDWIN A. OLSON, President 
f 77 West Washington Street 
‘ CHICAGO, ILLINOIS 
cAs Faithful as OLD FAITHFUL” 
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INSURANCE OFFICE ORGANIZATION 
AND ROUTINE 


By J. B. WeJson, LL. M. and F. H. Sherriff, F. I. A. 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation, such as correspondence, branch 
control, agency audits, office systems and machines, are compre- 
hensively discussed. 

Price, $2.25 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 


Price, post paid, $3.00 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Prxity. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WEtson, L.L. M., 
F.C.I.1., F.C. 1.8. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Youne, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted asa text book by Yale University. 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAWRENCE DucKWworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DickskE, M. Com., F.C. A.,and H. E. Barn. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 243 W. 39TH Street 
CHICAGO NEW YORK 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 





This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 

INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 

ge A wore contain valuable SPECIAL DISABILITY ped 
TOTAL AN ERMANENT DISABILITY CLAUSES and DOUBL 
INDEMNITY. FEATURES. and are guaranteed by State Endorsement. 


A Home Life policy brings peace of 
mind to the man who loves his family. 





Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, 99 ty John J. Gallagher, Treasurer 
. Be Eisen Kyle, Medical Director 
Independence ihn Philadelphia, Pa. | 

















EXPANSION 


This is the keyword 
in the program of development 


of ATLANTIC LIFE of Richmond, Va. 


Prospective General Agents, men who wish to 
throw in their lot with a strong growing company, 


will find that 
“Honestly, It’s the Best Policy.” 


ATLANTIC 


























GEORGE WASHINGTON LIFE 


| INSURANCE COMPANY 
| Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


| Address ERNEST C. MILAIR, Vice President and Sec’y. 


























— RICHARDSON, United States Manager 


GENERAL BUILDING - 4TY & WALNUT STS. 
PHILADELPHIA 























LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 
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FIRE INSURANCE 








PENNSYLVANIA PROGRAM 


Over 500 Expected for Insurance Days 
at Allentown May 21-23 








ALL LINES OF INSURANCE INCLUDED 





Jesse Phillips, E. C. Lunt, Charles H. 
Holland and Other Prominent Execu- 
tives Will Talk 


PHILADELPHIA, PENNA., May 6.—More than 
five hundred are expected to attend the 1929 
Pennsylvania Insurance Days of the Insurance 
Federation of Pennsylvania which will be held 
May 21, 22 and 23 at Allentown. From all in- 
dications, it will be the best of the Insurance 
Days ever held. Every phase of insurance will 
be covered by the program. The afternoon of 
the second day will be devoted to eight round- 
table discussions. The dance which had been a 
feature of the opening night during past insur- 
ance days this year will be superseded by a 
special entertamment program. 

The program in part follows: 


TUESDAY—MORNING SESSION 

General chairman, Harry I. Koch, general chairman 
1929 Pennsylvania Insurance Days. 

Address of Welcome.—Mayor Malcolm W. Gross, 
of Allentown. 

Response to Welcome.—W. Freeland Kendrick, 
president, Commonwealth Casualty, ex-mayor of Phila- 
del phia. 

President’s Address.—William H. Kingsley, vice- 
president, Penn Mutual Life and president Federa- 
tion, 

Greetings.—A. §. Galland, president, Pennsylvania 
Association of Insurance Agents. 

“Installation of Automatic Sprinklers as an Agency 
Service,” Fred D. Schnebbe, of New York. 


AFTERNOON SESSION 

General chairman, Charles H. Holland, president, In- 
dependence companies. 

Legal Phases of the Insurance Contract, Austin J. 
Lilly, general counsel, Maryland Casualty. 

The Trend of Insurance Legislation, Jesse S. Phil- 
lips, former Insurance Commissioner of New York. 

Associate chairman, Warren R. Roberts, of Beth- 
lehem. 

Insurance Advertising from a Company Standpoint, 
Clarence A. Palmer, advertising manager, Insurance 
Company of North America. 

Insurance Advertising from an Agent’s Standpoint, 
Harry L. Godshall, of Atlantic City. 


EVENING 
A Night in Monte Carlo (entertainment). 


WEDNESDAY 
Dutch breakfast (8.30 a. m.), general chairman, 
J. Dallas Smith, manager bonding department, Phila- 
delphia branch, Fidelity and Casualty. 
The New Motor Vehicle Code, Benjamin G. Eynon, 
registrar of motor vehicles. 


MORNING SESSION 

General chairman, Hon. James E. Norton, chairman 
insurance committee, Senate of Pennsylvania, 1929 
Legislative Session. 

Modern Value of Life Insurance, L. G. Saunders, 
agency supervisor, Penn Mutual. 

Associate chairman, John S. Spicer, president, Penn- 
sylvania Fraternal Congress. 
(Comciuded on page 18) 





BILL AIDS FARM FIRE PROTECTION 

Farm communities in Iowa are to be given 
the right to levy a tax for the purchase and 
maintenance of fire fighting equipment, accord- 
ing to a bill which has passed both houses of 
the legislature and becomes effective July 4. 
The bill is an enabling act which makes such 
action possible but it is optional with the local 
governmental units. 





Ten Leaders in Tornado Insurance 
for the Year 1928 
Net 
Name and Location Premiums 
of Company Received 
Hartford Fire, Hartford.... $2,871,066 
Home, New York........... 2,548,608 
Aetna, TRATtiOrd) 26. ccs ewes 1,830,335 
National Fire, Hartford..... 1,396,897 
Continental, New York...... 1,391,300 
Fidelity-Phenix Fire, N. Y... 1,295,989 
American, Newark ......... 1,222,348 
St. Paul F. & M., St. Paul.. 1,021,994 
Springfield F. & M., Spring- 
WANG, “MASS. os ced cae on cee 1,002,425 
Ins. Co. of N. A., Philadelphia 951,568 
ate rich cc se ees $15,532,530 
The ten leaders in tornado business in 
1927 had tornado premiums of $14,970,- 
477 and in 1926 of $15,002,849. This in- 
dicates an increase by the leaders in 1928 
of $562,053. 











FOR AGENTS WHO WANT TO MAKE 
MONEY 


The fire or casualty agent who wants to 
succeed in his business must make use of the 
best available ideas and methods in order to 
win success. One of the best aids in building 
business by direct-mail advertising is the book 
entitled “Down to Brass Tacks,” by Chauncey 
S. S. Miller. One local agent reported having 
read this book, and using one of the ideas 
therein mailed out ten letters, on which the 
commission reported was $285. This agent 
says: “If one puts the contents in this book 
into practice in a practical manner, good re- 
sults are inevitable.” 

This excellent and practical work is divided 
into four parts, the first containing chapters 
dealing with the following subjects: Why Use 
Letters?; The Mailing List; The Prospect; 
The Letter; Mailing The Letter; Postal In- 
formation; Following Up the Direct-Mail Ap- 
peal; Summary. Part two presents example 
of direct-mail letters. Part three deals with 
other forms of direct-mail advertising, and 
part four contains useful suggestions in con- 
densed form. 

Down to Brass Tacks shows how to utilize 
the silent salesman to the best advantage and 
can scarcely fail to be of monetary value to 
the fire or casualty agent. The price of this 
business-building book, which is published by 
The Spectator Company, is $2.85 per copy. 
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PHILADELPHIA AGREEMENT 


Settlement of Commission Problem 
Hopeful Following Successful 
Conference 








E. U. A. ACCEPTS AGENTS’ AMEND- 
MENTS 





Reinsurance Definition of Agents and 
Branch Offices Points at Issue 

PHILADELPHIA, PENNA., May 6.—Following 
the all-day joint company and agency commit- 
tee meeting in Philadelphia last week, members 
of both committees announced that the situa- 
tion was more hopeful as a result of the con- 
ference than it had been at any time during the 
past year and that indications were bright for 
the agents finally signing the new E. U. A. 
agency agreement. 

The E. U. A. committee, it is said, finally 
accepted a number of amendments to the Phila- 
delphia Association of Fire Underwriters, 
amendments which agents declare will give the 
laws of the association teeth and will enable the 
association to prosecute violations with stiff 
penalties. 

Among the amendments are those dealing with 
reinsurance, definition of agents and one on 
branch offices. On the latter phase, it is said 
that where a company has an uptown office 
and a downtown branch as well as two agents, 
that the agents do not know whether those 
companies are accepting business at all four 
offices or just at three. The amendment, it is 
said, is to eliminate any further doubt on this 
score and to definitely place all the companies 
on the three-agency plan in Philadelphia. 

The amendments are now being prepared and 
will be submitted at the semi-annual meeting 
of the association on May 16. However, it is 
said that it is very likely that the association 
will postpone action on the amendments for a 
month while the amendments are revamped. 
This action, if it should be necessary, will be 
due solely to the fact that the amendments are 
being prepared in a hurry and the phraseology 
may not be all that it should. The gist of the 

amendments, however, will remain the same. 

Agents and company men alike are now hope- 
ful over the situation which a week ago seemed 
fraught with possibility of a commission war. 
Unless the outlook changes, as it has had a 
habit of changing, the end of June should find 
Philadelphia agents signing the agency agree- 
ment. 


Fidelity and Guaranty Fire Progressing 

BattimorE, April 23.—Although only organ- 
ized on the first of the year the Fidelity and 
Guaranty Fire Corporation has been licensed 
to do business in more than forty States, and 
has field representatives in many States. 
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NOW READY 








THE LIFE 
| AGENTS BRIEF 
for 1929 





Best arranged book in the 
Field with the new Rates 


Dividend Schedules, 
Surrender Values, Net Costs, 
Policy Provisions, Group 
Rates, Industrial Rates, etc. 


The only book arranged by ages 
—the only logical and proper way 


to present this class of information. 


Price, $2.00 


Special Company Prices 


on Application 


ORDER NOW 





THE SPECTATOR COMPANY 
NEW YORK 


CHICAGO 




















Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 
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PUBLICATIONS OF C. & E. LAYTON 
The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Oatalogue. 


THE SPECTATOR COMPANY 
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These “first readers” applaud, 
“DOWN TO BRASS TACKS,” 
the handy office reference-book on Direct-mail Advertising as a business’ = 
builder for local Fire and Casualty agents. 


Cliff C. Jones, ex-President, National Assoc. Ins. Agents, (R. B. Jones & Sons’ Agency). 
Kansas a Mo.: “ ‘Down to Erass Tacks’ has answered every question that has bothered 


us. Logical 
insurance business, it will be welcomed by every aggressive insurance agent in the U.S. At, 
our firm meeting last night we changed our direct-mail system materially due to your book.” 
T. F. Horton, Vice-Pres., A. J. Love & Co., Genl. Agents, Omaha, Nebr.: “After start- 
ing the book, I was so interested, I could not leave it till I had read it all. Any agent who will 
read the book will find his enthusiasm aroused and that ought to mean increased commissions.. 
We are going to call it to the attention of our many agents throughout Nebraska and Iowa.”: 


in its presentation, complete in its subject matter, practical in its application to the 


Grover F. Miller, Miller Bros. Agency, Racine, Wis.: “ ‘Down to Brass Tacks’ is full 
of real meat. There are more practical ideas jammed between its covers than I have found 
in a score of other books and I have searched for something new that could be used in our. 
office. This book should be on the desk of every live local agent in the country.” 


Lyle A. Stephenson, local agent, Kansas City, Mo.: “Last week I read ‘Down to Brass 
Tacks’. It is stripped of all bunk psychology; it is a real business-builder; and hits the nail on 
the head. Using one of your ideas, I mailed ten letters on which the commission return was 
$285. If one puts the contents of this book into practice in a practical manner, good results 
are inevitable.” 





THE SPECTATOR COMPANY, 135 William Street, N. Y. City 
I enclose $2.85 for “DOWN TO BRASS TACKS”. I want to learn how Direct Mail 


can be used as a Business-Builder. 


Name 





Address fone SR Sen ee ede e MOREE re Re NI Se. ee 





i” 




















» O&O ® ® wD Bw 


a 


ee ae a.” ae a ee 





I 








May 9, 1929 


THE SPECTATOR 





Fire Insurance 








FIDELITY AND GUARANTY 
FIRE 


New Running Mate of United States 
F. & G. of Baltimore Progressing 








TAKES ENLARGED QUARTERS 





Official Roster Completed—Licenses Ob- 
tained in 40 States—Company’s Busi- 
ness Much Beyond Expectations 

The Fidelity and Guaranty Fire Corporation, 
on May 4, moved into its new home office 
building, occupying the entire block fronting on 
Water street and extending from South street 
to Commerce, in the heart of the insurance dis- 
trict of Baltimore. This marks another step in 
the progress of a company whose unparalled 
growth is unique. 

The progress which the company has thus 
far made is unsurpassed in the history of fire 
insurance. Incorporated November 27, 1928, it 
was, at that time, a number of signatures. To- 
day, it is a well-organized, smoothly-running 
fire insurance company entered in 44 States 
where it is planted in 1037 established local 
agencies and with a score or more of wide- 
awake special and State agents extending its 
agency plant every week. It is writing fire, 
automobile, tornado and kindred lines and, in a 
short time will engage in all inland marine cov- 
erages. What is characterized by Vice-Presi- 
dent and General Manager Frank A. Gantert 
as “most satisfactory business” is being daily 
written. 

When the announcement was first made that 
the United States Fidelity and Guaranty Com- 
pany was to have a fire running mate it was 
frankly predicted in insurance circles that the 
new company would be a success from the start, 
but the progress made has surprised even the 
officers themselves, sanguine as they have been 
from the first. 

One feature which indicated success was the 
very efficient and loyal agency force of the 
United States Fidelity and Guaranty, a factor 
which also made possible the distribution of 
stock and enabled the guiding minds of the new 
company to thoroughly distribute it among its 
own newly created agency force and to hold 
out offers of stock participation to agents who 
might, in the future, take on the company. 

Aside from the spirit of loyal co-operation 
which this method of distribution created, it 
enabled the company to place its stock without 
incurring the usual heavy underwriting expense 
or fees of any character. 

It should be said here that one of the first 
surprises in the progress of the company was 
sustained by financial circles for there was a 
heavy oversubscription and a demand for the 
stock from the outside which resulted in the 


Insurance News and Gossip in New Jersey 


Walter Conway, special agent of the Travel- 
ers Insurance Company of Hartford, with head- 
quarters formerly at Hackensack, N. J., has 
been transferred to Morristown, Morris Coun- 
ty, No}. 





Secretary Alan V. Livingston of the Bergen 
County Association of Insurance Agents, an- 
nounces that 50 per cent of the members have 
already sent in checks for the proposed co- 
operative advertising campaign which will be 
covered in several county newspapers. 





Governor Morgan F. Larson has signed the 
Automobile Safety Responsibility Bills. These 
laws were framed with a view to curbing reck- 
less drivers and suspension of license for those 
who fail to pay for damages claimed. 





The Westwood Insurance Agents Association 
of Westwood, N. J., at its fourth regular meet- 
ing, appointed a special committee, consisting 
of Gereaux de la Ree, J. H. Goodwin and 
Elsworth Bogert to take charge of school in- 
surance. 





According to a recent report issued by the 


weather bureau at Washington, D. C., the 
average annual number of tornados in the 
United States during the past fifteen years has 
been over one hundred. During the period from 
1916 to 1923, out of a total of 547 tornados in 
the entire country, New Jersey was visited with 
but two. 





A subject of importance came up before the 
executive committee of the Bergen County As- 
sociation of Insurance Agents at its meeting on 
May 3, Hackensack, N. J. This related to the 
complaints received from several agents as to 
the direct solicitation of special agents for busi- 
ness located in agents’ territory. A resolution 
was passed to bring the matter to the attention 
of the various companies involved. 





The committee on fire and accident prevention 
of the New Jersey Association of Underwriters 
is circularizing members of the Association in 
an effort to secure their support in distribut- 
ing protection posters for display in factories. 
The new “Factory Fire Caution” poster sells 
at thirty cents per dozen, or $2 per 100, and 
may be obtained from Albert C. Stephany, 
chairman of the committee. 








price to be bid to double its issue price within 
a week of organization. This eager bidding and 
quick distribution is said to be without parallel. 


And it must also be considered, in studying 
the several phases which make the growth of 
the Fidelity and Guaranty Fire rapid was that 
the company started “cold.” It had bought ino 
going business. Yet, six weeks after its incor- 
poration it had moved into larger quarters, its 
stock subscription was closed on February 15, 
it was examined by the Maryland Insurance 
Department on February 21 and obtained its 
Maryland license on February 25. By April 
15 it was licensed in forty other States. 

Meanwhile, the agency and field forces were 
being organized, underwriting rules were 5e- 
ing formulated and adopted, the staff selected 
and other details for the administration of the 
company worked out. 

In analyzing the progress of the company a 
number of important factors can be segregated. 
When the company was examined on February 
21 it had a paid in capital of $1,000,000 and a 
surplus of $3,000,000 with no liabilities except 
to capital and surplus; its directors are men 
prominent in insurance and banking circles; its 
agency force is well planted; its underwriting 
rules are sound; its organization working on 
solid principles. But possibly the most impor- 
tant factor is the group of minds guiding the 
destinies of the company. 


TRAVELERS FIRE CONFERENCE 
Assistant Managers and Special Agents 
Meet at Hartford 

More than 50 assistant managers and special 
agents of the Travelers Fire Insurance Com- 
pany throughout the United States are attend- 
ing a conference at home office of the company 
in Hartford this week, May 7 to 10 inclusive. 
The meeting is the first of its kind ever held 
by the Travelers Fire Insurance Company for 
assistant managers and special agents. 

The conference deals with problems of the 
field, and the program which has been arranged 
provides for talks by home office officials on 
matters of underwriting and agency develop- 
ment. 

The branch office staff members attending 
the conference will represent more than 30 of- 
fices of the Travelers in more than 20 States. 
They come from every section of the country. 
The Travelers Fire Insurance Company does 
business in practically every State throughout 
the country, and has representation in more than 
50 Travelers branch offices. 


Promoted to Vice-Presidency 
San Francisco, Cauir., April 26—W. F. 
Snyder has been appointed resident vice-presi- 
dent of the Northwestern Mutual Fire Associa- 
tion and the Martin genéral agency: Mr. 
Snyder has been branch manager. 





‘Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


fair and prompt adjustment of losses 
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NEW AGENTS ASSOCIATION ON COAST 

Los ANGELES, CaLir., May 4.—Preliminary 
plans for the formation of an auxiliary unit 
of the California Association of Insurance 
Agents in Southern California were inaugu- 
rated at a meeting held May 2. The plan, 
which was sponsored by the Los Angeles Fire 
Insurance Exchange, is to develop a central 
regional organization to be composed of mem- 
bers of all Southern California insurance 
agents’ associations. The object is for better 
co-operation between the producing insurance 
agents and the Board of Fire Underwirters of 
the Pacific and for united observance of the 
so-called National Conference Agreement. 

The meeting was enthusiastically attended 
and committees were appointed to work out 
the details of the projected organization. 


Pennsylvania Program 


(Concluded from page 15) 

Strength Through Organization, E. J. Dunn, presi- 
dent, National Fraternal Congress. 

The Relation of the Claim Man to the Agent, As- 
sured and the General Public, Thomas N. Bartlett, 
manager claim department, Maryland Casualty. 

Surety Bonds, Edward C. Lunt, vice-president, 
Great American Indemnity. 


AFTERNOON—ROUND TABLE CONFERENCES 
LIFE 

General chairman, William FE. Quinlin, 
tendent, Prudential, Pottsville. 

Business Life Insurance Trusts from a Life Insur- 
ance Man’s Viewpoint, Clayton M. Hunsicker, Fidel- 
ity Mutual Life. 

Important Points in Connection With Salesmanship, 
A. J. Mullen, of Lansford. 


superin- 


FIRE 
Under auspices Insurance Society of Philadelphia— 


general chairman, Walter A. Munns, Philadelphia man- 
ager, Independence Fire. 

This Entire Policy Shall Be Void If? Edward M. 
Biddle, counsel, North America group. 

The Moral Hazard, William Vlaches, of Vlachos 
& Co., survey bureau of Philadelphia and New York, 


CASUALTY 
General chairman, G. R. Dette, resident vice-presi- 
dent, Philadelphia, Pennsylvania Surety. 
Legal Liability as an Insurance Coverage, Frank 
P. Martin, vice-president, Pennsylvania Surety. 


SURETY 


Under auspices the Philadelphia Surety Association 
—general chairman, Frank B. Burdsall, resident man- 
ager, Philadelphia, Massachusetts Bonding. 

Ways and Means of Obtaining Fidelity and Surety 
Business, Sam J. Carr, resident manager, Standard 
Accident and president Philadelphia Surety Association. 
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NEWS OF CALIFORNIA 
AND THE COAST 








Aircraft Insurance 

Aircraft insurance has finally received rec- 
ognition from the State of California. Gov- 
ernor C. C. Young on April 30 signed the 
Sharkey Senate Bill, including such insurance 
companies among those to be legally recognized 
by the State Insurance Department. 

By the new law, land insurance companies 
are also authorized to operate in California. 

Marine insurance companies are permitted to 
transact aircraft, glass, burglary, automobile, 
and miscellaneous, by the bill. 

No marine insurance company, however, can 
obtain a permit unless its stock has a specified 
par value. 

Among the other bills signed on April 30 is 
the Mueller bill, Senate Bill No. 573, exempting 
applicants for insurance policies for $3000 and 
less from medical examinations. The present 
exemption is $1000. 
soard of Fire Underwriters Nominations 

Clifford Conly, Pacific Coast manager of the 
Great American and the Phoenix of Hartford, 
has been nominated for the presidency of the 
Board of Fire Underwriters of the Pacific. 
Mr. Conly is at present pice-president of the 
organization. 

Thomas H. Anderson, Pacific Coast manager 


of the Liverpool, London and Globe, is the 
regular nominating committee’s selection for 
vice-president, and H. F. Badger is nominated 
to succeed himself as secretary of the board. 

H. R. Burke of the Royal, A. T. Bailey of 
the North British and Mercantile, C. A. Colvin 
of the Providence-Washington, William Deans 
of Selbach & Deans, Job Lichtenstein of the 
Two Hartfords, W. O. Wayman of the general 
agency of W. O. Wayman & Co., and George 
J. Cannon of Salt Lake have been nominated 
for the two-year term on the executive com- 
mittee. T. H. Palache of the Atlas is the com- 
mittee’s choice to fill a one-year unexpired 
term on the executive committee. The alter- 
nates selected are: C. A. Craft of the Phoenix 
Assurance, E. C. Fox_of Fred S. James & Co., 
and A. L. Merritt of the America Fore Com- 
panies. 

The nominating committee consisted of 
Edwin Parrish (chairman) of the Niagara, H. 
W. Fores of the Scottish Union, F. H. Rhoads 
of the A®tna Fire, J. P, Breeden of the Na- 
tional Liberty, and F. M. Branch of the New 
York Underwriters. 

The election will be held at the annual meet- 
ing of the board to be held at Del Monte be- 
ginning May 9. 





Retailers Fire Withdraws 
The Retailers Fire Insurance Company of 
Oklahoma City, Okla., has withdrawn from the 
Pacific Coast territory. The company was in 
the office of James F. Cobb Company, San 
Francisco. 








TRANSATLANTIC AVIATION INSUR= 
ANCE 
Doubt Captain Koehl’s Ability to Get Gov- 
erage from American Companies 

The story from Berlin that Captain Hermann 
Koehl, one of the “three musketeers of the air” 
who flew the Bremen from Ireland to Greenly 
Isle last year, may attempt to have American 
companies insure his tri-motored monoplane on 
his proposed Berlin to New York flight un- 
less German companies reduce rate quoted him, 
is looked on by several American aviation un- 
derwriters solely as a threat on Koehl’s part 
in an effort to force the German “air pool” 
to reduce his premium. 

Furthermore, aviation underwriters declare 
that it is very doubtful whether Captain Koehl 
would find any of the American aviation pools 
in a receptive mood. They profess it almost 
as a certainty that if the insurance for the 
flight is offered American companies, that it 
will be refused. However, it is said, that Koehl 
most likely could secure accident coverage for 
himself and his crew for the flight. 

It was pointed out that American companies 
have never issued any policies for any trans- 
oceanic flights with the exception of Lindbergh’s 
short hops across the Atlantic during his Pan- 
American goodwill flight. 

The Berlin story said that the German “air 
pool,” in order to make up its heavy aviation 
losses of last year, had set a high arbitrary 
figure on all classes of planes for 1929. 


CONDEMNS TAX BURDENS 
(Concluded from page 3) 


property; accidents in other States in which 
Massachusetts cars are involved; accidents to 
which cars owned by the State or a municipal- 
ity are a party; or property damage. 

In addition, he asserted, a serious situation 
has arisen from the inability of the State 
authorities to seize the tags of more than $2000 
cars on which insurance has been canceled, and 
which are still on the roads. 

The New Hampshire law, based on legisla- 
tion which he framed, or the driver-responsibil- 
ity act of the American Automobile Association, 
on which statutes adopted by New York, New 
Jersey and Rhode Island are based, were de- 
clared by Mr. Stone to be preferable to any 
attempt to meet the situation through compul- 
sory insurance, which, he pointed out, has failed 
entirely as a safety measure, the number of ac- 
cidents having increased more than the num- 
ber of registrations. 

Admitting all of Mr. Stone’s charges, W. J. 
Constable, of the Massachusetts Automobile 
3ureau, added one of his own which is as seri- 
ous as any enumerated, that of political inter- 
ference. Politics now play a material part in 
the framing of premium rates, he conceded, 
leading to the dissatisfaction with the law which 
this year evidenced itself in more than 40 bills 
presented to the State legislature for its repeal 
or modification. 

On the other hand, Mr. Constable contended, 
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victims of accidents who, without the law, might 
not have been able to recover damages, have 
been reimbursed for their injuries. 


The driver-responsibility law, as explained by 
Owen B. Ausgpurger of the American Auto- 
mobile Association, Buffalo, chairman of the 
committee which drafted the legislation, was 
given the approval of the conference. This 
legislation, it was pointed out, bars drivers who 
are not financially responsible, without penaliz- 
ing the careful driver, who, in Massachusetts, 
has to pay an unduly high premium because of 
the enforced inclusion of undesirable risks. 

The problem of automobile thefts, for which 
the insurance companies last year paid out $20,- 
000,000 come before the convention. This ques- 
tion was discussed by Orville Davies, of the 
General Exchange Insurance Corporation, New 
York, who explained the four classes into which 
such thefts are divided: joy-riding, permanent 
use of the thief, sale and for the commission 
of other crimes. Recoveries have increased in 
the past decade from 40 to 85 per cent, and the 
number of cars stolen is not increasing in pro- 
portion to registrations, but there is need for 
uniform title laws. 

The National Fire Waste Contest, touched 
upon by Clarence A. Ludlum of the Home Life 
Insurance Company, New York, newly-elected 
insurance member of the board of directors; 
Richard Vernor of Chicago and Paxton Men- 
delssohn of Detroit, is to have a little brother 
in the form of a national health conservation 
contest, plans for which were discussed at the 
conference. 





Fempire State 


Insurance Company,” 
of Worertown, 1.4. 


Growth 


One has_ developed 
through seventy-five 
years—the other in 
the past few months. 
Both owe much of 
their growth to con- 
stant fairness which 
has brought fine co- 
operation from many 
friendly agents. 
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American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 


Assets - ~ - $6,126,055.17 
Capital and a - - 2,341,106.71 
Voluntary aaa Reserve 500, 000.00 
Reserves - - - 3,284,948.46 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


Financlally Strong Conservatively Managed Liberal Coatracts 
CORRESPONDENCE INVITED 
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FIRE REINSURANCE TREATIES | 
Eagle Fire Insurance Company 
New Jersey 
Baltica Insurance Co., Ltd. 
Denmark 





























OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 














They Want The “All-Ways” 


Once a prospect has heard of the B. M. A. All-Ways 


policy—nothing else interests him— 


He Wants An “All-Ways” 


It’s not surprising that B. M. A. salesmen are enjoying such 
outstanding success. They can supply the need—with the 
All-Ways contract, providing: 


Life 
Accident 
Health 


The B. M. A. operates in 29 states—and the All-Ways contract is a 


leader in all. 


BUSINESS MEN'S ASSURANCE 


Kansas City, Missouri 


More than $18,000,000.00 In Benefits Paid 
Since Organization 











THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
“WGGEY Race ee e566: sa osnkioo 00 oes alecwinlaratecaccias $26,500,000 
Benefits Paid since Organization over....... 38,000,000 
For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 


Bina West Miller Frances D. Partridge 
Supreme President Supreme Secretary 











Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 








REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 


of New York 


AMERICAN RESERVE INSURANCE Co. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 


of Hartford 





115 BROAD ST., HARTFORD, CONN. 
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MICHIGAN TAKES LEAD 





Made Preferred Territory for Avia- 
tion Underwriter by Recent Leg- 
islation 





DEVELOPING FLYING SAFEGUARDS 





Airplane Coverage Business Extended 
With Entry of New Companies 

Lansinc, Micu., May 6—Michigan, which 
has taken rank among the leading States ii 
the aviation industry partly through its supret- 
acy in the automotive field and hence in the 
development of the internal combustion motor, 
is to be made preferred territory for the avia- 
tion underwriter, it is indicated from recent 
legislative activity. 

A program for safeguarding and developing 
flying through establishment of adequate regt- 
lations and making provision for extension of a 
coordinated system of public airports has been 
very nearly completed by the law-makers. Dur- 
ing the past week two important measures were 
finally passed, while two other bills considered 
a part of the general program have already 
gone to the governor for his signature. From 
the insurance standpoint bills introduced by 
Representatives Milton Palmer of Detroit and 
C. H. Milliman of Iron Mountain are of chief 
interest. The Palmer measure creates a board 
of aeronautics composed of five members ap- 
pointed by the governor and having general 
jurisdiction over flying fields, aviation schools, 
and efforts of the State in establishing airports. 
This board is empowered to enforce proper 
precautionary measures in connection with the 
operation of airports and schools and to co- 
ordinate and systematize the laying out and 
developing of fields. The Milliman bill pro- 
vides that Federal standards shall be adopted 
for all Michigan fields and that no pilot not 
possessed of a Federal license shall be per- 
mitted to take off from any recognized airport. 
The two other measures also passed provide for 
collection of a three-cent gasoline tax on air- 
plane fuel, the funds to be used for establish- 
ing State airports and aiding counties and in- 
corporated cities and villages in laying out and 
developing ports, and to empower townships 
to establish fields. 

While some companies are already writing 
airplane coverage in the State, indication that 
the business is to be developed more extensively 
was seen in the licensing during the past week 
of the Aero Insurance and Aero Indemnity, 
fire and casualty carriers operated by the Acro 
Underwriters to specialize in aviation lines. 
Rates are to be governed by specific risks, vary- 
ing according to pilot, make of machine, and 
proposed flight to be covered, it was indicated 
in correspondence with the department. 


NATIONAL SURETY’S INCREASES 
First Quarter Premiums Considerably 
Above 1928 Figures 


Gross premiums written by the National 
Surety Company during the first quarter of the 
current year amounted to $7,859,936, against 
$7,501,438 for the same period of last year, 
according to a report submitted to the board 
of directors yesterday. After all reinsurance 
and other deductions, the net premiums for the 
first quarter were $5,207,958, an increase of 
$407,940. This is the largest volume of busi- 
ness ever transacted in the first quarter in the 
history of the company covering a period (with 
its predecessors) of thirty-nine years. 





Ten Leaders in Fidelity Insurance 
for the Year 1928 


(Compiled from the Handy Chart) 


Net 
Name and Location Premiums 
of Company Written 


National Surety, New York.. $6,233,048 
American Surety, New York 4,766,669 
Fidelity & Deposit, Baltimore 4,652,477 
United States Fidelity & 


Guaranty, Baltimore ..... 4,626,990 
7Etna Casualty & Surety, 

PRAGEIOEO). oc. se cindcicciet oss 2,006,840 
Hartford Accident & Indem- 

Mite. PlattlorGe sss cee « ss 1,686,973 
Maryland Casualty, Baltimore 1,650,783 
Fidelity & Casualty, New 

WOSRA cs cacmcdtacce cxsewas 1,297,002 
New Amsterdam Casualty, 

PistQHnOEe 6525 Shera saenws 1,266,949 
Indemnity Ins. Co. of North 

America, Philadelphia .... 1,002,357 


FUND ce cccddconsveensss $29,190,088 


The ten leaders in fidelity business in 
1927 had a premium income of $27,846,- 
671, so that the increase in 1928 amounted 
to $1,343,417 for a 4.8 per cent. 











The net underwriting credit for the first quar- 
ter was $961,232. Net income from securities 
owned was $604,936. Total net income, before 
reserves and depreciation, amounted to $1,566,- 
168, the largest net quarterly income ever re- 
ceived by the company. 

The board of directors was increased recently 
from 51 to 63 members. 


TRADER HORN PARTY INSURED 

Los ANGELES, Cautir., May 7.—Total protec- 
tion to equipment and personnel of the produc- 
tion unit of the Metro-Goldwyn-Mayer Com- 
pany which has left for the jungles of Africa 
to film the story of “Trader Horn” aggre- 
gates $2,500,000. The policies cover both life 
and casualty and were issued by the United 
States Fidelity and Guaranty Company and 
the Canada Life Insurance Company. 
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INSURANSHARES OF 
DELAWARE 





Corporation to Deal in Banks and In- 
surance Stocks 





EDWIN W. LEVERING A DIRECTOR 





Prominent Men in the Insurance and 
Financial Field Elected to the Board 
Completion of the personnel of the board of 

directors of Insuranshares Corporation of 

Delaware, recently organized as an investment 

trust of the specialized management type to 

operate in the insurance and bank stock fields, 

was affected this week with the election as di- 

rectors of Waddill Catchings, a member of the 

firm of Goldman, Sachs & Company, Samuel 

W. Anderson, of the Goldman Sachs Trading 

Corporation, Arthur P. Day, chairman of. the 

Hartford Connecticut Trust Company and 

Edwin W. Levering, Jr., senior vice-president 

of the United States Fidelity and Guaranty 

Company of Baltimore. 

Messrs. Catchings, Anderson, Day, Sifford 
Pearre, secretary and treasurer of the New 
Amsterdam Casualty Company of Baltimore and 
vice-president of the Equitable Trust Company 
of that city, and Hugh R. Johnston, vice-presi- 
dent and treasurer of Sterling Securities Cor- 
poration and a director of General Reinsurance 
Corporation were elected to the board of the 
Insuranshares Management Company at the 
same time. 

Mr. Day brings to the Insuranshares enter- 
prises an experience of more than thirty years 
in banking and a close affiliation with the lead- 
ing insurance interest centered at Hartford, be- 
ing a director in several major companies, in- 
cluding the Connecticut General Life Insurance 
Company and the AZtna Insurance Company. 

Other members of the board are: Edgar 
H. Boles, president of the General Reinsurance 
Corporation; Hobart B. Brown, vice-president ; 
Harold A. Fortington, financial secretary, Royal 
Insurance Company and Liverpool, London and 
Globe Insurance Company; Edward S. Good- 
win, Goodwin-Beach & Company, Hartford, 
Conn.; Joseph Porter Harris, vice-president, 
Union Trust Company of Cleveland; Daniel A. 
Heald of Colston, Heald & Trail; Edward XK. 
Hoover, president, First National Company of 
Detroit; Russell J. H. Hutton, director, Buf- 
falo, Niagara & Eastern Power Corporation; 
Mr. Johnston; Daniel T. Pierce, vice-chairman, 
Anthracite Operators Conference; Sterling 
Pile, president; Allan M. Pope, president, First 
National Corporation of Boston; J. F. Schoell- 
kopf, Jr., director, Marine Trust Company, 
Buffalo; Edward B. Twombly, chairman of 
the board, Insuranshares Corporations of New 
York and of Delaware, and Henry B. Twom- 
bly, of Putney, Twombly and Putney. 
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Do You Contemplate 
Making a Change? 


If you do you will want the best value 
obtainable to offer your prospects. Our 
new Universal Policy is a winner. Nine 
Policies in One. We believe it to be the 
most liberal and easiest sold policy form 
on the market today. 

Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 
rate if changed back to Whole Life form. 


A profitable contract is available to men 
capable of appointing agents and manag- 
ing a territory. For further information 
address 


ADDRESS AGENCY DEPARTMENT 


National Life Company 


GPA NNIVERSARY 

i aati 

ho 1929 te 

A mutual legal reserve company 


Home Office: Des Moines, Iowa 











What Every Agent 
Wants 


A capable, ambitious life insurance agent isn’t looking 
for a soft job, from which a beneficent home office has 
carefully removed every annoying difficulty and tiresome 
detail. He prefers to think that his own ability, resource- 
fulness, and energy play a necessary part in whatever suc- 
cess he achieves. 


He expects to be supplied with the means of employing his talents 
most effectively: a variety of policy contracts to meet every need 
of men, women, and children; policy features which win the interest 
of prospects; a comprehensive program of service to policyholders 
amply supporting all of his promises. 


He appreciates attractive advertising material, direct mail and sales 
helps, but does not insist that these must do the whole job without 
any effort of his own. He wants liberal but not excessive commis- 
sions. He doesn’t relish the usual type of inspirational bunk, but 
is grateful for practical suggestions, and helpful stimulation that adds 
life and interest to his routine task. 


He insists on company management that is conservative, yet alert 
to progressive thoughts and ideas; that makes promotions from its 
own ranks; that is sincerely interested in him and his progress, and 
always extends a hand to help him make good. ; 


These are the things desired by earnest, self-reliant agents. They 
are the things that Peoria Life agents receive. Hence the Peoria Life 
family of satisfied successful agents. 


Peoria Life Insurance Co. 


Peoria, Illinois 












































“In This Way We Measure” 


LIFE INSURANCE COMPANY may well 

measure its success by the good it performs 
rather than by great size. Through eighty-six years 
THe Mutua Lire INsurANcE Company OF NEW 
York, the “first American Company,” has measured 
its success by the scope, manner and degree of its 
service. In such a way it is measuring now as its 
service broadens. 


Issuance of contracts of all standard forms, sub- 
stantial dividends, income settlement provisions, 
Disability and Double Indemnity Benefits, and 
prompt payments and practices for convenience of 
members are embraced in its present service. 


It welcomes as field representatives those who 
know that success is according to the natural law 
of compensation—that the best comes to those who 
give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street New York, N. Y. 
DAVID P. HOUSTON GEORGE K. SARGENT 
President 2nd ae 


an 
Manager of Agencies 




















Writing Casualty Insurance 
Fidelity and Surety Bonds 
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Extent of Workmen’s Compensation 


Some Decisions and Statistics Arrived at by the 
Massachusetts Industrial Accident Board 


Students of workmen’s compensation insur- 
ance find, after sixteen years, that there is still 
confusion and uncertainty as to how far the 
Massachusetts Act covers occupational diseases, 
or diseases having an industrial origin, that is, 
traced directly, attributed to, or resulting from 
work in which the victim is engaged. The In- 
dustrial Accident Board, which has passed upon 
hundred of these cases, had scarcely begun to 
function when the question arose: “Are occu- 
pational diseases covered by the Act?” Com- 
pensable industrial diseases are not named there- 
in and in place of accident or occupational dis- 
eases the term “injury” is used. This left the 
door open not only for various constructions 
as to the application of the law to occupational 
diseases, notwithstanding that the insurance 
companies are paying compensation, but also to 
the question of what diseases are properly class- 
ified as occupational. 

It was early established, under a construction 
placed upon the Act by Joseph A. Parks, a 
member of the Board, that an occupational dis- 
ease is a personal injury. He determined that 
a personal injury is an injury or damage, or 
harm, or disease, which arises out of, and in 
the course of the employment, which causes in- 
capacity for work and takes from the employee 
his ability to earn wages. This definition was 
given legal force and application by the Su- 
preme Court in the case of Johnson vs. London 
Guarantee and Accident and has been held to 
be sufficiently broad to cover nearly every type 
of disease which arises from an employee’s 
work. The. decision in the case of Johnson, a 
paint grinder, whose disability was caused by 
lead poisoning, considered the most common 
occupational disease, was accepted as the final 
interpretation of the intent of the Act and 
reversed several earlier decisions, among others, 
a case of infection causing glanders, which 
had been held as being outside the scope of the 
Act, hence not compensable. 

The main point, however, on which the John- 
son case hinged, which gave the Court a dif- 
ferent angle not emphasized in the previous 
cases from which to rule, was the definition of 
“personal injury.” The Court found that inso- 
far as the Massachusetts Act was concerned, 
there was no difference between incapacity for 
work caused by lead poisoining and that result- 
ing from a blow which causes equal incapacity 
for work, provided the personal injury re- 
ceived arises out of and in the course of the em- 
ployment. In the opinion of the Court, personal 
injury is not limited under the Act to injuries 
caused by external violence, physical force, or 
as the result of accidents in the sense in which 
that word is commonly used and understood, 
but under the statute is to be given a much 
broader and more liberal meaning and includes 
any bodily injury. In this respect the English 
Workmen’s Compensation Act differs from 


Massachusetts in that it applies only to personal 
injury by accident, although even then, it has 
been held in many cases that the words “per- 
sonal injury by accident” are not limited to 
injuries caused by violence but include disease 
incurred by accident. 

Other cases that have been before the courts 
on the status of the Massachusetts Act in re- 
spect to occupational diseases, which were held 
not to be within its scope, include a case of 
pneumonia due to inhaling smoke and being 
drenched with water at a fire, several cases of 
exhilaration of pre-existing pulmonary tuber- 
culosis to a fatal termination, frost bites, self- 
imposed starvation and a case of neurosis, a 
disease induced by muscular action in rolling 
cigars. In this, which was the first to come 
to the courts on the question, it was held that 
while the disease arose during the course of 
employment it could not be found to have arisen 
from it, in such a sense to entitle the employee 
to compensation. 

The principal diseases classified by the State 
Department of Labor and Industries, Division 
of Industrial Safety, as occupational, that is, 
those which have affected the greatest number 
of employees and for which workmen’s com- 
pensation insurance has been colected are 11 in 
number as follows: anthrax, dermatitis, exczema, 
lead poisoning, tuberculosis, gas, acid, oil and 
fume poisoning, benzol and chrome poisoning, 
cyanide poisoning and dust in the lungs. The 
classification made by the Industrial Accident 
Board includes the first seven of these and in 
addition, ivy poisoning, from which numbers of 
garden workers and foresters suffer by coming 
in contact with the ivy while cleaning grounds, 
open spaces, etc. The remaining four are in- 
cluded in one general classification. 

The Massachusetts Act provides payments 
for “a personal injury arising out of and in 
the course of employment.” Two conditions 
are basic to every industrial accident, and must 
exist in every case where compensation is 
claimed—first, the injury must arise out of the 
employment in which the victim is engaged at 
the time of the injury, and second, it must oc- 
cur in the course of his employment. One such 
condition is not sufficient. “It is the miscon- 
struction of these basic requirements that is the 
fruitful source of the misunderstanding which 
exists regarding the Massachusetts law in re- 
spect to its application to diseases of occupa- 
tion,” says John P. Meade, director of the Di- 
vision of Industrial Safety. The work done 
by this division in connection with occupational 
diseases for 1928, will appear in the annual re- 
port and will include a detailed description of 
the inspection work in industrial establishments 
with specific reference to matters pertaining 
to health. This work was checked up through 
the investigation of 292 diseases of occupation 
including, several diseases additional to the reg- 
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ular classification, among these, carbon mon- 
oxide poisoning, pneumonconiosis, and silicosis. 

The Industrial Accident Board has compiled 
detailed statistics on industrial diseases in which 
a number of cases of benzol poisoning have been 
given special attention in the record of some 469 
other cases that have been reported to the 
Board. Information secured by the Division of 
Safety and statistics are furnished the Board 
so that a complete check can be made and re- 
sults as nearly accurate as possible obtained on 
the status of occupational diseases in the Com- 
monwealth. The insurance companies, however, 
reporting to the Board, do not give separately 
the experience under occupational diseases, so 
that it is impossible to know what is being paid 
in compensation. Nor does Schedule Z, fur- 
nished by the insurance commissioner, call for a 
separation of these cases. 

The work of the Division of Safety is con- 
ducted largely through inspections of the in- 
juries which it is known cause these diseases, 
one of the most important results of this work 
being in the preventative measures which the 
division insists employers foilow. Danger 
zones, places of hazardous exposure, etc., are 
disclosed by the inspectors who are well in- 
formed on conditions leading to the incidence 
of occupational diseases. Statistics are com- 
piled from their reports and from those of 
physicans whom the division may require to 
report any case of a patient believed to be suf- 
fering from any ailment or disease contracted 
as a result of the nature or circumstance of his 
employment. These reports are aids in de- 
terming the diseases to be classified as “occu- 
pational” and are available to the Board and 
to the Public Health Department. Hospitals 
likewise co-operate effectively. The division 
also determines what suitable devices or re- 
quirements for preventing industrial diseases 
must be adopted upon investigating places of 
employment, as the law requires, and makes 
rules for both employers and employees dealing 
specifically with diseases of occupation. Among 
the most important of these are rules governing 
compressed air work, sand blasting, metal pol- 
ishing, sanitary and safe working conditions in 
foundries, eye protection, and rules for the care 
of employees taken ill at their work. Anthrax 
is given particular attention. 


The latest published figures were issued by 
the Division of Industrial Safety for the year 
ending November 30, 1927, and by the Depart- 
ment of Industrial Accidents, for the year end- 
ing June 30, 1927. In the reports covering the 
experience of 1928, which will be issued later 
this year, the Board reports 956 occupational 
diseases out of the total of 60,330 tabulatable 
injuries, that is, those causing loss of at least 
one day or shift, in employment. 


There were 157 cases of dermatitis and 134 
cases of ivy poisoning, these two being the lead- 
ing diseases reported for compensation during 
the period ending June 30, 1928. There were 
72 cases of lead poisoning, 97 cases of gas 
poisoning, 15 cases of exczema, 8 cases of 
pneumoconiosis and 4 cases of anthrax. The 
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UNEMPLOYMENT INSURANCE 
ENDORSED 


Special Committee of Canadian Parliament 
Submits Favorable Report 


Orrawa, Can., May 6.—The special com- 
mittee of Parliament on industrial and inter- 
national relations endorses and accepts the prin- 
ciple of insurance against unemployment, sick- 
ness and invalidity in a report presented in the 
House of Commons on May 1. The report 
states that the insurance should be based on 
compulsory contributions derived from the 
State employer and employee. The report of 
the committee is, in part, as follows: 


Your committee recognizes that, while it is 
highly desirable that such legislation should be 
uniform in all the provinces, and while social 
insurance has, a Federal aspect, nevertheless, 
according to the Department of Justice, under 
our constitution legislative jurisdiction in rela- 
tion to the establishment of a compulsory sys- 
tem of unemployment insurance is vested ex- 
clusively in the provincial legislatures. 

Your committee finds that the provinces, on 
being consulted by the Department of Labor 
with regard to their attitude towards the estab- 
lishment of a general scheme, do not appear to 
be prepared to take immediated action. 

Under the circumstances your committee sub- 
mits the following recommendations: 

(a) That with regard to sickness insurance, 
the Department of Pensions and National 
Health be requested to initiate a comprehensive 
survey of the field of public health, with special 
reference to a national health program. In 
this, it is believed that it would be possible to 
secure the co-operation of the provincial and 
municipal health departments, as well as the 
organized medical profession. 

(b) That in the forthcoming census, pro- 
vision should be made for the securing of the 
fullest possible data regarding the extent of 
unemployment and sickness, and that this should 
be compiled and published at as early a date as 
possible. 

(c) That the Federal government be re- 
quested to bring the subject matter of this ref- 
erence before the next Federal-provincial con- 
ference; and your committee suggests, when 
the agenda for such a conference is being 
arranged that the provincial governments be 
invited to send representatives of the employer 
and employee to discuss the subject matter of 
this point. 


Pennsylvania Manufacturers Association 
Casualty 

In the tabulation Casualty, Surety and Mis- 
cellaneous Insurance in the United States con- 
tained in the April 25 issue of THE SPECTATOR, 
under the heading of The Pennsylvania Manu- 
facturers Association Casualty Insurance Com- 
pany, Philadelphia, Penna., the item of $1,243,- 
453 is footnoted to read “Dividends received 
from reinsurance companies.” This is incor- 
rect, as it is in no way related to reinsurance, 
but is the amount of return premiums paid to 
policyholders. The amount which should have 
been shown is $1,265,953, of which $22,500 was 
paid to stockholders and the balance returned to 
policyholders. 

The company as of December 31, 1928, had 
assets of $9,381,797; liabilities, $6,631,797; cap- 
ital paid up, $250,000, which with its net sur- 
plus of $2,500,000 provides a surplus to policy- 
holders of 2,750,000. 








DIRECTOR OF INSURANCE FEDERA- 
TION OF ILLINOIS 

On May 3 the first meeting of officers and 
directors of the Insurance Federation of IIli- 
nois was held and Alexander E. Patterson was 
elected to the board, succeeding Frank H. Davis, 
resigned. 

During the present session of the Illinois leg- 
islation the Federation has maintained a close 
check on all legislation affecting the insurance 
business. 


Casualty Sales Congress 
(Concluded from page 3) 


Mr. Anderson pointed out that personal sure- 
ties enjoy the sympathy of the courts and that 
if reasonable excuse can be found for such 
course they, may be released from their bar- 
gains. 

“But not so with surety companies, their con- 
tinued responsibility is the subject of unceas- 
ing vigilance on the part of insurance depart- 
ments, and the Federal government and as for 
holding them to their obligations, the condi- 
tion with regard to personal sureties is quite 
reverse, and the corporate surety as lucky in- 
deed when it is called upon only for what it has 
agreed to give and for that for which it has 
paid.” 

Mr. O’Loughlin said burglary insurance is a 
splendid opportunity for local agents. 


Until you have properly cared for the bur- 
glary requirements of your present customers, 
you have not given true service to those who 
rely on you to furnish the best possible protec- 
tion for their homes and businesses,” he said. 
“The lines go hand-in-hand with all other lines 
of business. Do not wait for your competitors 
to force you into a position where you will be 
placed on the defensive in the protection of your 
business. Every policyholder on your books is 
a prospect for one or more of the various 
forms of burglary insurance policies.” 

There is need for agents with more selling 
power in the automobile insurance field at the 
present time, agents with more than a mild 
desire for additional income, said Mr. Platts. 

He declared that agents selling automobile in- 
surance be ready to create instead of debate, 
anxious to organize their personal service, limit 
their conservations and take time to sell, and 
to get down to persistently systematic effort. 

Mr. Platts made the point that automobile 
insurance, considering the small percentage of 
cars that are insured, is not sold but purchased. 

In order to convert compensation insurance 
from an unprofitable line for the companies 
which are required to write it and place it 
among the favored divisions of casualty insur- 
ance, the agents must study the business inten- 
sively. 

“The agents can solve the compensation prob- 
lem. They must have the assistance and co- 
operation of every department of their com- 
panies and if they are not receiving it they must 
demand it. They must see that not a dollar is 
expended on their compensation business which 
is not a necessary and proper expenditure.” 


24 








SAFETY ENGINEERS’ CONFERENCE 
Standard Accident Insurance Men Hold 
Meeting at Detroit 

The annual conference of supervisory safety 
engineers of the Standard Accident Insurance 
Company, Detroit, opened last Monday and will 
close on Thursday. The conference is in 
charge of Harry H. Richardson, chief safety 
engineer of the Standard. 

“Special industrial safety engineering work 
applying specifically to individual cases” is the 
principal subject of the meeting. 


Level Crossing Hazard in Canada 

Otrawa, Can., May 6.—There were 25 
people killed during the month of February by 
railway accidents of all kinds,, according to fig- 
ures supplied by the Board of Railway Com- 
missioners through their operating department. 

In all 205 accidents were reported in Febru- 
ary. By accidents other than at railway cross- 
ings, 21 people were killed and 194 injured. 

The level crossing hazard is still undimin- 
ished, for four were killed and twenty-three in- 
jured under these circumstances. 

Of the 22 accidents at highway crossings, six 
occurred at protected crossings, and 16 at un- 
protected crossings. Of these, 16 happened in 
daylight and six at night. 


Extent of Workmen’s Compensation 
( Concluded from page 23) 


balance included the benzol cases and other dis- 
eases not classified. For the year previous, out 
of 64,167 tabulatable cases, 810 were cases of 
occupational disease, in which ivy poisoning 
lead with 140 cases. There were 104 cases of 
dermatitis in this period, ending June 30, 1927, 
61 cases of lead poisoning, 14 cases of exczema, 
40 cases of gas poisoning, 12 cases of tuber- 
culosis, 8 cases of anthrax, and 429 of unclassi- 
fied diseases. These figures all represent cases 
reported to the Board but not all compensable 
inasmuch as 233 were not disabled beyond seven 
days’ compensation beginning on the eighth day. 

For the period ending November 30, 1927, 
latest statistics available from the Division of 
Industrial Safety, which are constructed with- 
out regard to any insurance coverage, there 
were 247 cases of occupational diseases investi- 
gated, these falling within the twelve classifica- 
tions as follows: 77 cases of dermatitis, 47 
cases of lead poisoning, 20 cases of acid, oil 
and fume poisoning, 18 cases of chrome poison- 
ing, 16 gas poisoning cases, 13 of benzol poison- 
ing, 12 of exczema, 8 of tuberculosis, 8 of 
anthrax, 4 of cyanide poisoning, and 2 cases of 
dust in the lungs. The balance of 22, the di- 
vision classifies as industrial poisoning. 

Ten deaths were reported to the Industrial 
Accident Board for the year 1926 to 1927, two 
of which were caused by lead poisoning, three 
by tuberculosis and two from gas poisoning and 
the remainder were unclassified. The tubercu- 
losis cases were those industrially known as 
“stone cutter’s consumption.” This was the 


only disease among those classified resulting in 
permanent disability, although 332 temporary 
cases of other diseases extended beyond three- 
weeks’ duration. 
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PENNSYLVANIA BILL WILL 
FORCE INCORPORATION 


Companies Controlled by Fleets in 
Other States to Come Under 
Home Regulation 








BILL UNPOPULAR WITH COMPANIES 





Governor Fisher Being Urged to Veto the 
Measure 

PHILADELPHIA, PENNA., May 7.—Pennsyl- 
vania companies controlled by fleets in other 
States and operated from the home offices of 
those fleets will reincorporate in the States of 
their adoption in the event Governor Fisher 
signs Senate Bill Number 435, which forces all 
companies organized or incorporated under the 
laws of Pennsylvania to maintain their home 
offices in the Commonwealth and also to keep 
all assets on deposit in Pennsylvania banks. 

This fact was learned today from several 
reliable sources along with the fact that in the 
event the companies are reincorporated in other 
States that the various fleets will ask those 
States to take retaliatory measures against 
Pennsylvania for making such action necessary. 

Along with this information, it was also as- 
certained today that grave consequences are 
threatened if Governor Fisher also signs In- 
surance Commissioner Taggart’s other pet bill, 
Senate 1036, giving Taggart authority to refuse 
licenses to foreign companies and also to revoke 
licenses of foreign companies at any time. 

From good authority, it can be said that sev- 
eral insurance commissioners of several large 
States have declared that if Bill 1036 becomes 
a law, that they will immediately invoke the re- 
taliatory law and refuse to renew licenses of 
Pennsylvania companies as those licenses ex- 
pire. 

Much pressure, it is said, is being brought to 
bear on Governor Fisher to veto these meas- 
ures. At this writing the bills are still unsigned. 
The Governor has until May 18 to affix his sig- 
nature to them. If he fails to do so by that 
time, the bills are automatically dead. 

A rumor has been started in Philadelphia in- 
surance circles that the Governor will neither 
approve nor veto those two bills but simply let 
them die automatically. 


Join S. Reid Mackay in Publishing 
Insurance Cyclopedia 

E. Weston Roberts and Leo Rosenbloom of 
The Insurance Advocate have acquired from S. 
Reid Mackay an interest in the Cyclopedia of 
Insurance in the United States (Hayden’s well- 
known Blue Book), and they, together with 
Mr. Mackay, will publish this and other publi- 
cations from the new headquarters at 177 Wil- 
liam street. 

Mr. Mackay, who has so successfully pub- 
lished The Insurance Index, will continue this 
publication as heretofore. The new arrange- 
ment on the Cyclopedia will allow Mr. Mackay 
to devote more of his time to The Insurance 
Index which is needed because of the growth of 
this publication. 


BONDING BANK EMPLOYEES IN IOWA 

An act making the bonding of bank employees 
compulsory is found in Section 22 of the new 
banking law, passed by the late general assem- 
bly, which reads as follows: 


“The officers and employees of any State 
Bank, Savings Bank or Trust Company, having 
the care, custody or control of any funds or 
securities for any such bank or trust company 
shall give a good and sufficient bond in a com- 
pany authorized to do business in this State 
indemnifying the said bank or trust company 
against all losses, which may be incurred by rea- 
son of any act or acts of fraud, dishonesty, for- 
gery, theft, larceny, embezzlement, wrongful ao- 
straction, missapplication, misappropriation, or 
other criminal act-committed by such officer. 
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TWO CHICAGO CONFERENCES 
Convention of Insurance Commissioners 
and Health and Accident Underwriters 


Harold R. Gordon, executive secretary of the 
Health and Accident Underwriters Conference, 
has pointed out to members through a com- 
munication that the dates of its June meeting, 
June 4, 5 and 6 will coincide with the meeting 
of the executive committee of the National 
Convention of Insurance Commissioners which 
occurs during the first week of June, probably 
June 3-5. This will be a fine opportunity for 
members to attend both meetings as they will 
both be held at the Edgewater Beach Hotel, 
Chicago. 

Disability insurance in its many forms will 
be the topic for discussion. 
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Attention of General 
Insurance Brokers 














OF NEW YORK 


Do you realize the wonderful selling possibil- 
ities of Credit Insurance? Do you know that 
thousands of well-known Manufacturers and 
Jobbers in every line—in every part of the 
country—carry policies of 


American Credit Insurance? 


Do you know that this broad protective service 
is endorsed by bankers? Thatitis extensive- 
ly advertised? That it offers an exceptionally 
efficient Collection Service, through an organ- 
ization of trained specialists operating in 12 
strategical cities of the United States and 
Canada? 


Perhaps you know these things, but have 
said that Credit Insurance is too technical, too 
involved for you to handle. It is true that it 
requires a specially trained agent to sell our 
policies; but we have originated a plan by 
which a General Insurance Broker can func- 
tion in cooperation with our regular agents— 
and make money doing it. 


Why not investigate the possibilities? Find 
out how many of your present clionts are not 
protected by Credit Insurance, then write or 
phone any of our offices for full particulars 
of our plan. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


J. F. M° FADDEN, presipent 


Offices in all leading Cities: 


New York, St. Louis, Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, Detroit, 


Atlanta, Milwaukee, Etc. 
In Canada: Toronto, Montreal, Etc. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire) United States Fire National Fire of 
ew York of New York Hartford 

Automobile of Hart- National Liberty of New Amsterdam 

ford ew Yor! ty Co. 
Standard of New State of Penn. ity Company 

York — of New of America 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Audits Calculations Consultations 
Examinations Valuations 
25 CHURCH STREET NEW YORK 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 





























WOODWARD, FONDILLER and RYAN 


Consuttine Actuaries i 
Insurance ACCOUNTANTS 


Harwood E. Ryan 











Richard Fondiller 75 Fulton St. 
Jonathan G. Sharp New York 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


Wt 
160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 




















JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Fy copa, 
Group, Industrial and Spec Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New Yor! 
420 LEXINGTON AVE. NEW YORK. CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 

Kansas City 









CONSULTING ACTUARY 
INSURANCE LAWYER 


ATLANTA, GA. 










Actuarial 


Independent Adjuster 























GEORGE B. BUCK 
ACTUARY 


Specializing in Employee's 
Benefit and Pension Funds 


25 SPRUCE ST. 








NEW YORK 





ELLA RED BIE BORER 





O° RES 











JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 

















ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


465 St. John St., Montreal. 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 


BRANCH OFFICE: 



































ERSTON L. MARSHALL 
CONSULTING ACTUARY 
919 Hubbell Building 
DES MOINES, IOWA 























T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg. 





OKLAHOMA CITY, OKLA. 














FRANK M. SPEAKMAN 


Consulting Actuary 
Associates 


Pred E. Swartz, C. P. A. 
W. L. Clayton 
E. P. Higgins 





THE BOURSE 











PHILADELPHIA 























L. A. GLOVER & CO. 


Accountants, Statisticians 











Consulting Actuaries, Life Insurance 





128 North Wells Street, Chicago 

















SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
— American.-Institute of Actuaries, 
7 7! British Institute of Actuaries. 
MAJOR E. P. S. ALLEN, D. S. O., 


Associa te, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bldg., Toronto, Ont. 











R. M. MESSICK 


Consulting Actuary and Adjuster 


Flatiron Building 
DENVER, COLORADO 





NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet’ has been the 
means of closing many “hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THe COST OF DYING 


said: ‘‘No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same’; and he signed up for $75. ; 


USE IT AND PROSPER! 


- eC PRICES: $ i 
RO RN. o.v0cccckeceseebineeweabe 28 
50 Copies Lesh esiswalcumsteeaiiomseeier es 8.50 
100 T gnigik sins Salsa eeneciacedenee 15.00 
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PROFESSIONAL LIABILITY INSURANCE 
Here Is a Line Which Offers Unlimited Possibilites for Agents 


A physician, surgeon or dentist having to de- 
fend a lawsuit brought against him by a patient 
who charges malpractice, often pays a large 
sum of money to defend the charge and in the 
end, whether the case is successfully fought or 
not, frequently suffers that which cannot be 
computed in dollars alone. He loses his pres- 
tige, his reputation suffers, and he may have 
to pay damages and counsel fees that will wipe 
out his entire estate as well as every thing he 
expects to earn for the balance of his profes- 
sional career. If he is insured, most of this 
financial loss will be prevented. his practice will 
not be greatly affected and, too, the insurance 
company will pay all costs of the defense. 

All this the insurance broker, the insurance 
agent and most doctors know. What some 
salesmen of insurance do not know is how many 
doctors there are in the United States, how 
Many are not insured and how many of the 
doctors who are not insured will immediately 
sign applications if a live insurance salesman 
shows them why they need insurance. 

Here is a table showing the number of pros- 
pects there are in the United States today. It 
is used with permission of Globe Mail Service, 
Ine. : 


professional liability insurance to doctors. 
Some of the 43 per cent of uninsured doctors 
will buy insurance this month. Get your share. 

Not only should doctors be insured, but den- 
tists and beauty parlor owners as well. More 
than half of them are not insured at all, and 
those that are reliable and of good reputation 
will want to retain this asset which is the life 
of their business. Therefore they not only need 
this insurance but will buy it—now. 

Every doctor cannot be insured. But every 
doctor with a reputation needs professional 
liability insurance, he or she knows he needs 
it, will buy it and the market is ripe. Every 
medical journal is advocating the purchase of 
insurance and the premium is within the reach 
of any doctor who is earning a living. 

Read the daily papers and clip out the news 
items that show how many doctors, dentists and 
other professional folk are being sued. These 
newspaper stories wreck many a professional 
reputation. A doctor, dentist or druggist hates 
to see his name in the press when there is a 
story connected with it that infers that he is at 
fault, that he made a mistake and which tells 
of his being sued. The old gag about a doctor 
covering up all of his mistakes with the aid of 


LATEST COUNTS ON PHYSICIANS, DENTISTS AND DRUGGISTS IN THE UNITED STATES. 


PHYSICIANS DENTISTS Drovesists 
Count Addi- _Dele- Present Count Addi- Dele- Present Count Addi- Dele- Present 
ase STATES Last Mo. _ tions tions Count Last Mo. tions tions Count Last Mo. tions tions Count 

New England Galera wa ticle sieiarace's 9,659 834 818 9,675 6,678 0 0 6,678 4,223 0 3 4,220 
Middle Atlantic.............. 33,658 3,201 1,980 34,879 20,290 19 21 20,288 14405 6 35 14,376 
Southern Rtinceis <tasins Vive se'eies 27,565 2,139 1,627 28,077 11,178 69 6 11,231 14,450 0 + 14,446 
Middle WOME 2 ci Serene cisddees 28,081 3,651 2,655 29,077 17,379 13 12 17,380 12,928 6 89 12,845 
Par W ee ae 18,773 1,898 1,254 19,417 11,570 18 9 11,579 10,746 24 41 10,729 
Pact Comh::..-...s.cncee 10,418 1,619 959 11,078 8,367 0 0 8,367 4,845 0 3 4,842 
CME oo lacs oa 128,154 13,342 9,293 132,203 75,462 119 48 75,523 61,597 36 175 61,458 


Of course some of these professional men are 
insured. The New York State Journal of 
Medicine in its issue of May 1, 1929, publishes 
a table showing the number of members in the 
county societies and the percentage of insured 
members. It is too large a list to reproduce 
here but it itemizes the counties, the member 
doctors of each county in New York State and 
it shows that 57 per cent of its members are 
insured afd 43 per cent are not insured. This 
issue devotes five pages to the purpose of selling 


a friendly undertaker is seldom heard any more. 
The profession is striving to get rid of the 
quacks and the insurance companies know who 
they will insure and who they will not insure. 

There are more than 15 reliable insurance 
companies who write physicians’ liability in- 
surance in the United States. The names can 
be had from the Handy Chart, published by 
The Spectator Company. 

There are also a number of reliable insur- 
ance companies writing druggists’ hospital, op- 
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tometrists’ and beauty parlor liability policies. 
The Handy Chart will tell you which companies 
write all these profitable lines of insurance. 


CovERAGE 

The average physicians’, surgeons and drug- 
gists’ liability policy agrees to defend and in- 
demnify the assured against actual loss and/or 
expense arising or resulting from claims upon 
the assured for damages on account of mal- 
practice, error or mistake committed during the 
policy period (a) by the assured in the prac- 
tice of his profession and/or (b) by any as- 
sistant while acting under the assured’s in- 
structions in the care of a patient of the assured 
(but not necessarily in the presence of the as- 
sured). 

There are some exclusions and one that the 
average doctor objects to is the one which re- 
fers to the existence or use of radium, violet 
ray or x-ray for therapeutic treatment. How- 
ever, and this is important, if designated in an 
endorsement and an additional premium is 
paid x-ray may be used for therapeutic treat- 
ment. 

Not many companies are willing to write 
beauty parlor liability and the few who do 
carefully select their risks. The insurance com- 
panies who offer this protection agree to de- 
fend without charge, every suit for alleged mal- 
practice, error or mistake that may be brought 
against the beauty parlor arising out of the 
practice of the profession; to settle no suit 
without the written consent of the assured; to 
carry every suit to the highest court to which 
an appeal can be taken when the lower court 
decides the case against the beauty parlor; to 
give a bond of a thoroughly responsible surety 
company for the faithful performance of the 
insurance contract. 


There are more than 50,000 beauty parlors 
in the United States and they do an annual 
business of approximately two billions of dol- 
lars. A good portion of this income of two 
billions of dollars should be directed towards 
the premium income of insurance companies. 
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CHARTERED TRUST AND EXECUTOR 
COMPANY 


The Chartered Trust and Executor Com- 
pany, which is authorized to write title insur- 
ance, has a bill before Parliament to increase 
its capital from $1,000,000 to $2,500,000. 


CONTINENTAL CASUALTY COMPANY 
Hammond, Ind. 


Directors Propose Capital Increase 

Stockholders of the Continental Casualty 
Company, Chicago, will vote on a_ propose:l 
stock dividend of 50,000 shares at $10 per share 
at a meeting May 14. The stock dividend will 
be distributed among the stockholders of the 
company and will increase the capital of the 
company from $3,000,000 to $3,500,000. 


NEW CENTURY CASUALTY COMPANY 
Chicago, III 
Company Increases Capital 

Capital increase from $150,000 to $200,000 
has been made by the New Century Casualty 
Company, Chicago. This company has been 
operating for five years and has restricted its 
coverage offered to plate glass insurance in 
which its managers are specialists. The new 
stock is being sold at $90 per share, par value 
is $50. Stock not subscribed to by the present 
stockholders, who are largely agents and brok- 
ers doing business with the company will be 
offered to the general public at $90 per share. 


PROVIDENT LIFE AND ACCIDENT 
INSURANCE COMPANY 


Chattanooga, Tenn. 
Purchases West Virginia Company 


The Provident Life and Accident Insurance 
Company, Chattanooga, has acquired the capi- 
tal of the Meridan Insurance Company of 
Charleston, W. Va. A number of the West 
Virginia officials will move their offices to 
Chattanooga. It is said that the purchase will 
add thousands of policyholders to the Provident 
Life, according to Robert J. Macellan, presi- 
dent of that company. 


PUBLIC INDEMNITY COMPANY OF 
NEWARK ABOUT TO BEGIN 

The Public Indemnity Company of Newark, 
N. J., has commenced the writing of business 
and a new appointment is that of Douglas O. 
Mead as district manager of northern New 
Jersey, with headquarters at the home office. 
Mr. Mead entered the insurance business in 
1920 as a graduate of the Travelers’ School 
and remained with that company until 1922 
when he joined the service of the Royal In- 





demnity Company. In January, 1927, he went 
with the United States Casualty as District 
Supervisor of New Jersey which position he is 
now resigning. 


RAILWAY BROTHERHOOD CASUALTY 
COMPANY, TORONTO, CANADA 


A charter with power to write automobile 
insurance is being sought from Parliament for 
the Railway Brotherhood Casualty Insurance 
Company, by five applicants all described as ac- 
countants, of the city of Toronto. The capital 
is $100,000, which may be increased to $220,- 
000, of which $25,000 is to be subscribed before 
a general meeting is called, and $100,000 sub- 
scribed and $50,000 paid in before business is 
commenced. 


UNIVERSAL LIFE AND. ACCIDENT IN- 
SURANCE COMPANY 
Dallas, Texas 


Department Approves New Financing 


Approval to reduce the par value of the stock 
from $100 to $10 per share and to increase the 
capital stock from $60,000 to $110,000 has beeu 
given by the Texas insurance department to 
the Universal Life and Accident Insurance 
Company of Dallas. 


UNITED PACIFIC CASUALTY COMPANY 
CAPITAL INCREASED 


SEATTLE, WasH., May 4—A_ stockholders 
meeting was held on April 30 to act on a 
proposal of the directors to add 50 per cent 
to the capital, surplus, and paid-in reserves 
of the United Pacific Casualty Company. J. 
W. Reynolds, president of the company, in 
making the announcement, said the number of 
shares outstanding, if the proposal is ratified, 
will become 3000 instead of 2000; the capital 
will be $300,000; surplus $300,000. Paid in re- 
serves will total $150,000, making a grand total 
of $750,000. 

According to Reynold’s statement assets of 
the United Pacific Casualty Insurance Company 
on March 31, 1929, stood at 809,121. This is 
the end of the first fiscal year. Net underwrit- 
ing income for the twelve months totaled 
$747,534. The proposed increase will bring 
assets to $1,059,121. The company’s assets are 
increasing now at the rate of about $40,000 a 
month, and according to Reynolds, have recently 
shown gains of 300 per cent over the rate early 
in 1928. 

Affiliated with the casualty company is the 
United Insurance Agency, which earned $8057 
on its 11,000 shares for the year ending March 
31. This is about $.73 a share. Earnings for 
1929 are expected to reach $3 a share in spite 
of heavy agency expenses. The agency’s assets 
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amounted to $397,907 the first of April, as com- 
pared with $120,000 a year ago. 

Both the Casualty Company and the United 
Insurance Agency are members of the Unitéd 
group organized here by Drumheller, Ehrlich- 
man and White, Roscoe Drumheller is chairman 
of the board of both companies. 


CANADIAN SURETY TO WRITE FIRE 
Subsidiary of American Surety Also Adds 
$200,000 to Capital 

The addition of fire insurance underwriting 
to the casualty, surety and fidelity lines of the 
Canadian Surety Company, a subsidiary of the 
American Surety Company, of New York, has 
been announced by the latter company from its 
home office at 100 Broadway. At the same 
time it was stated that an increase in the cap- 
ital of the Canadian company had been made 
to $500,000, the previous capital having been 
$300,000. Stock was sold with valuable rights 
accruing to the stockholders. 

Allowing for the capital increase to $500,000 
and based upon figures of the March 31 state- 
ment, the Canadian Surety Company now has 
resources of more than $1,200,000 surplus and 
undivided profits amounting to $381,000. 

The company operates on the branch office 
system with branches in Montreal, Toronto, 
Winnipeg and Vancouver, and has approxi- 
mately 400 agents with other sources of busi- 
ness from numerous brokers. 

R. R. Brown, president of the American 
Surety Company is also president of the Cana- 
dian Surety Company, and F. W. Lafrentz, A. 
F. Lafrentz, F. J. Parry, D. H. Cook and W. 
E. McKell, all officials of the home office of 
the American Surety Company, are also on 
the board of directors. 


ASSOCIATED INDEMNITY EXPANDING 

The Associated Indemnity Corporation has 
been licensed to transact business in Illinois, 
according to announcement made at the San 
Francisco home office of the corporation on 
May 1. With the licensing of the company in 
Illinois, the company will now carry out its 
plans to establish a department office in Chi- 
cago, which will supervise the middle western 
territory. D. D. Batcheler, who was formerly 
manager of the company in Seattle, will have 
charge of the department. An office is also 
to be opened by the Associated Indemnity in 
St. Louis. A. B. McLean has been appointed 
resident manager of the office. He was for- 
merly assistant manager of the Southern Surety 
in St. Louis, and has a wide reputation as a 
surety underwriter. 


—C. M. Sullivan will accept the northwest Iowa 
management of the Union Central Life Insurance 
Company of Cincinnati. 
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May 9, 1929 


March 16, 1929, 
’ Certificate of authority issued March 27, 1929. 
authority issued November 1, 1928. 
April 1, 1929. Financial statement as of January 31, 1929. 
$350,000.00 additional capital and $650,000.00 additional surplus paid in February 7, 1929. 
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AMERICAN COMPANIES AUTHORIZED BY THE SECRETARY OF 


THE TREASURY TO WRITE SURETIES ON FEDERAL BONDS 


QUALIFYING POWERS 
On basis of financial statement 


NAMES OF COMPANIES, LOCATIONS OF HOME OFFICES, 


as of December 31, 1928 





AND STATES IN WHICH INCORPORATED 


Capital stock 


Surplus and 


Limit on any 
one bond 10 
per cent of 


Capital 
and surplu 
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Northwestern Casualty and Surety Co., New Orleans, La........-- 
1 Certificate of authority issued March 26, 1929. 


authorized to do a reinsurance business only. 


10 Certificate of authority issued March 30, 1929. 
t $600,000 transferred from capital to surplus on January 28, 
+ Domestic companies 


reinsured by Southern Surety Co. of New York as of July 27, 1928, and August 24, 1928. 
5 Certificate of authority issued December 19, 1928. ® Certificate of authority issued March 30, 1929. 
8 Certificate of authority issued December 15, 1928. 


undivided 
profits 
California 
1 Associated Indemnity Corp., San Francisco............0.s0e0005 $500,000.00 $1,000,000 .00 
+ International Re-Insurance Corp., Los Angeles..............--- 1,000,000.00 1,587,159.21 
National Automobile Insurance Co., Los Angeles...............-. 250,000 .00 334,169 .94 
Occidental Indemnity Co., San Francisco. ............. eee cence 500,000 .00 469,324 .83 
Pacric Indemmity Co., Tow ANgGIes. . ...6oca cscs ccsesccccccwesives 1,500,000.00 1,725,139.02 
Connecticut 
The Aetna Casualty and Surety Co., Hartford................065 3,000,000.00 12,243,650.02 
Century Tudenunty:Co., Practioed <5 cc oo. ca soc cnc cecccescsiec nas 1,000,000 .00 492,439 .01 
Hartford Accident and aay ne A Cie SERENE c 0 oes oes wow eelscces 1,000,000.00 8,685,190.29 
elaware 
2 Saint Paul-Mercury owe Co, of St. Paul, ‘Mitit. ......0000 800,000.09 534,609 .35 
ndiana 
Contmental Casualty Co... Ciicage. Ti... onc oss ccsicsccescssesscce 3,000,000 .00- 3,500,000 .00 
Inland Bonding Co., South ag Bie Eola cadat odie oo Sie awaine cere ate 300,000 .00 185,739.51 
owa 
% Mederal Surety: Co, Dageinetts os occ 6. 6c ck 6 0c ck cece deceteseece 1,500,000 .00 442,677 .00 
1S Eh Gacseeeeees Cee, Cin RM DEN oe cenccecescas@ecees | saatemeae, —slageaenaals 
Louisiana 
Union: Indemnity: Co.; New Osteatigieic csc cn ccccccccovvecsecsscs 2,500,000 .00 896,775.89 
Aaryland 
15. American Bondmg Co. of Baltimore: .... 2. cc ccicccccccvcceaes 1,000,000 .00 571,790.85 
Fidelity and Deposit Co. of Maryland, Baltimore................. 5,000,000.00 6,877,603 .57 
Maryland Caatiaity Co., TIAGO. 6.5 oe cic cece ccccccsecssccces _ 5,000, .00 7,118,905.20 
United States Fidelity and Guaranty Co., Baltimore.............. 10,000,000.00 15,948,226 .44 
Massachusetts 
American Employers Insurance Co., Boston...............0+00005 1,000,000 .00 601,852.82 
20. Massachusetts Bonding << ee Os ONS ac srecicce canes 4,000,000.00 6,046,801.00 
ichigan 
Central: West Castalty Co,, Ditch. oo oc.cccesccsiccececvecsecess 1,000,000 .00 458,329 .02 
Detroit Fidelity and Surety Co., Detroit... ............ 00 e ee eee 2,000,000 .00 931,504 .94 
General Casualty and Surety Co., Detroit. ...............0-0eeee 350,000 .00 132,589 .26 
NGRIOtal COOtMIET Cg EIUNONE 6 cna ccecaceacsccceccscseciosncewns 750,000 .00 50,000 .00 
Standard Accident wae NE EIOCRONES cee cc cece teesinosveces 2,500,000.00 2,500,960.61 
issouri 
Central Surety & Insurance Corporation, Kansas City............. 1,000,000.00 1,147,346.45 
Employers Reinsurance Corporation, Kansas City.............++- 1,500,000.00 2,250,000.00 
New Jersey 
4 Bankers Indemnity Insurance Co., Newark.............2e0000: 1,000,000.00 1,000,000 .00 
Commercial Casualty Insurance Co., Newark. ..........-.0eee00% 2,500,000 .00 2,500,000.00 
+ Excess Insurance Co. of America, New York, N. Y.........-++- 750,000.00 1,245,051.38 
* Hudson Casualty Insurance Co., Jersey City. ......-+seseeseees 1,000,000 .00 74,135.22 
International Fidelity Insurance agg Seemed MR in xevec coneceous 300,000.00 1,425,742.43 
Liberty Surety Bond Insurance Co., Trenton..............+.e00- 845,599 .97 245,943 .88 
New Jersey Fidelity and Plate Glass Insurance Co., Newark....... 800,000.00 1,631,092.58 
Reliance Casualty Insurance Co., Newark. ............00eeeeeeee 600,000 .00 531,190 .94 
; New York 
American Surety Co. of New York... ..........ccceeeecescccees 5,000,000.00 6,019,448.55 
Capital City Surety Company, New York...... Dare ccsitara ae aaa 250,000 .00 66,143.59 
Columbia Casualty Co., New York............--2+-25+5 ee -. 1,000,000.00 1,270,666 .00 
6 Consolidated Indemnity and Insurance Co., New York........... 1,200,000.00 4,848,091.08 
Eagle Indemnity Co., New Vork............0.-sccccsecccscceces 750,000 .00 520,675.81 
Equitable Casualty and Surety Co. of New York.........----++++ 1,000,000.00 1,232,035.74 
The Fidelity and Casualty Co. of New York.........--.0+0+ee005 4,000,000.00 7,996,613.76 
Franklin Surety Company, New York............002eeeeeeeeeeee 700,005 .00 685,131.90 
+ General Reinsurance Corporation, New York............++++++: 1,500,000.00  1,603,035.72 
©: Cegperar ONN OC PON CONE oo occ iecccccceiccccccouses 4,000,000.00 9,947,076 .52 
Glens Falls Indemnity Co., Glens Falls. ............00eeeeeeeeee 1,000,000 .00 00,000 .00 
ee a a eee rece 2,500,000 .00 ,000,000 .00 
Great American Indemnity Company, New York............---+- 1,500,000.00 2,265,790.88 
The Greater City Surety & Indemnity Corp., New York.......... 250,000 .00 21,306 .24 
Guapdians Castiatte Ga,, DMMele ooo: 6. oc wc cs ccc cccceccceeccce 1,000,000 .00 00,000 .00 
London & Lancashire Indemnity Co. of America, New York....... 750, .00 1,691,485.06 
Metropolitan Casualty Insurance Co. of New York..........-.+++ 1,500,000.00 3,778,610 .27 
INectuneime coumete ©10r, INOW WOON 6 5 occ 5 oa.ccc ces cceccnueccccveces 15,000,000.00 12,097,192 .06 
New Amsterdam Casualty Co., Baltimore, Md............----++ 3,000,000.00 7,000,000 .00 
New. Warm Casualee Ca. SOW WOME... oo. co ccc ccceccscccocseccee 1,500,000.00 2,862,420.09 
New York Indemnity Co., New York.. 1 .00 562,299 .24 
Northeastern Surety Co., New York................- .00 326,810 .39 
t The Preferred Accident Insurance Co. of New York .-- 3,500, .00 3,036,978 .93 
TROVRE REtIEy CO, PIU ONEE Ss <5 5 o's ccndcc.ccscvcsdccecsccesenée 1,000,000.00 4,578,532 .47 
SCRE CHINE Ol UM MOUME ooic- ccc cc acd cccccccseccssceceneee 1,000,000.00 1,049,678 .47 
Southern Surety Co. of New York, St. Louis, Mo.........-..--++-- 2,500,000.00 1,442,117.58 
8 Standard Surety and Casualty Co., New York..........---++0+: 1,000,000.00 1,609,027 .13 
State Pnleretiey COi, OW WORK G oo oc ss coin ccc cis ccccccctecsreciegs 700,000 .00 418,454 .92 
United States Casualty Co., New York. ............cscececcceees 1,500,000.00 2,332,214.52 
United States Guarantee (3 a SUE Rr. td do ee oce.siee oe Ome 1,000,000.00 2,225,639.82 
io 
The Ohio Casualty Insurance Co., Hamilton.............-+-+++++ 250,000 .00 500,293 .70 
x Pennsylvania 
* Alliance Casualty Co., Puladeipiia.. 6.....5...ccccccccccnceses 1,000,000 .00 955,846 .36 
Tt American Reinsurance Co., New York, N. Y......--+--+eeeeees 750,000.00 1,591,106.71 
Constitution Indemnity Co. of Philadelphia................-+.0+: 1,000,000 .00 758,633 .91 
Eureka Casualty Co., Philadelphia..............0cccessccccccccs 500, .00 =1,000, 00 
Indemnity Insurance Co. of North America, Philadelphia.......... 1,000,000.00 4,156,283 .90 
Independence Indemnity Co., Philadelphia..............---+++++ 1,500,000 .00 528,708 .01 
National Union Indemnity Co., Pittsburgh. ..............-+e-0e5 1,000,000 .00 203,543 .66 
Pennsylvania Surety Corporation, Pittsburgh. .............-++-++ 500,000 .00 500,000 .00 
7 South Dakota 
Western Surety Co., Sioux — Pe ona mac cstes enn cave anneinee 286,900 .00 85,538 .21 
‘exas 
American Indemnity Co., Galveston. ...........0cccececceeeeeee 600,000 .00 539,975.51 
1° Employers Casualty Co., Dallas. .:.........ccccccccccescccees 300,000 .00 212,616 .09 
Acceptable only on bonds required in judicial proceedings. 
f Washington 
General Casualty Co. of America, Seattle............2-- cece eees 500,000 .00 751,307 .03 
Wisconsin 
750,000 .00 606,873 .50 


2 Certificate of authority issued February 25, 1929. 
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LLOYDS CASUALTY COMPANY 


New York, N. Y. 
Report of Examination by New York In- 
surance Department on Increase of 
Capital 


May 2, 1929. 


Hon. Albert Conway, 

Superintendent of Insurance, 

Albany, N. Y. 
Sir: 

In accordance with directions contained in 
your appointment No. 6724 dated April 30, 1929, 
and annexed hereto, I beg to submit the fol- 
lowing report on increase of capital stock of 
the Lloyds Casualty Company. 

At the annual meeting of the stockholders of 
the company held February 6, 1929, at its home 
office in the city of New York it was resolved 
that the par value of the stock of the company 
be changed from $100.00 per share to $10.00 per 
share, and that the name of the company be 
changed from Lloyds Plate Glass Insurance 
Company of New York to Lloyds Casualty 
Company. It was also resolved to increase the 
capital stock of the Lloyds Casualty Company 
from one million. dollars ($1,000,000.00) to two 
million dollars ($2,000,000.00) and that the 
total number of shares, including those pre- 
viously authorized, which the corporation may 
henceforth have, shall be increased from ten 
thousand (10,000) shares to two hundred thou- 
hand (200,000) shares, all of which shall be 
of the same class and all of which shall be of 
the par value of ten dollars ($10.00) each. 

Now, therefore, I, the undersigned, a dis- 
interested person, do hereby certify and report, 
as a result of this examination, that the sum 
of two million seven hundred and fifty thou- 
sand dollars ($2,750,000.00) being one million 
dollars ($1,000,000.00) on capital account and 
one million seven hundred and fifty thousand 
dollars ($1,750,000.00) on surplus account, rep- 
resenting the increased capital and surplus of 
this company, was fully paid in in cash, on or 
before May 1, 1929, having been deposited in 
the Empire Trust Company, 120 Broadway, 
New York, N. Y., which deposit has been veri- 
fied by a certificate from said bank. 

Annexed hereto is an affidavit of the vice- 
president and secretary and treasurer of the 
company, stating that said increased capital and 
surplus were paid in, in good faith and in strict 
conformity with the law. 


Respectfully submitted, 


Juttus MoreInes, 
Examiner. 


State of New York, County of New York, 
ss: 

Julius Moreines, being duly sworn, deposes 
and says that the foregoing report, subscribed 
by him, is true to the best of his knowledge 
and belief. 

Jurtus MoreINes. 

Subscribed and sworn to before me this sec- 
ond day of May, 1929. 

(Seal) 
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RECENT COMPANY HAPPENINGS 

Elmore B. Jeffery, vice-president and a 
member of the executive committee of the 
New Amsterdam Casualty Company, died 
at his home here last week. Mr. Jeffery, 
who was 58 years old, had been in poor 
health for a year. 


Changes just announced in a number of 
branch offices, casualty lines, of the Travel- 
ers Insurance Company, include the appoint- 
ment of James Beattie, Jr., manager at Ok- 
lahoma City, Okla.; Wallace A. Ockerbloom, 
manager, Portland, Me.; ‘Freeman P. Davis, 
manager, Indianapolis, Ind., and George H. 
Radcliffe, manager, Omaha, Neb. 





W. Hugh Bridges has been appointed 
manager, agency development and life, acci- 
dent and group departments, in the Indian- 
apolis branch office of the Travelers Insur- 
ance Company, to succeed Arthur Sullivan, 
recently promoted to manager at Brooklyn, 
N. Y. Mr. Bridges goes to Indianapolis 
from Nashville, Tenn., where he has been 
manager, life, accident and group depart- 
ments for The Travelers since February of 
last year. 


Union Indemnity Company announces the 
appointment of Paul T. Bell as contract un- 
derwriter in the home office of Union In- 
demnity Company and the Northwestern 
Casualty and Surety Company at New Or- 
leans. 

Mr. Bell was formerly in the claim depart- 
ment of the Los Angeles office of the Metro- 
politan Casualty Company, and has had 
wide experience in the field of insurance. 





Union Indemnity Company announces the 
transfer of William Leftwich from home 
office to the Los Angeles branch office of 
the company as contract bond underwriter. 
Mr. Leftwich succeeds Ben Sturges, who 
formerly was associated with the Los An- 
geles office in this capacity. 





Charles E. Fannon has become resident 
vice-president of the New York Indemnity 
Company, New York, at their branch office 
located at 100 William street. On April 
17 he was invited to join the New York 
Indemnity Company after twenty years of 
service with the National Surety Company 
of New York, the parent company. 





Harold B. Kelly has just been appointed 
field representative for the Metropolitan 
Casualty Insurance Company for Southern 
Illinois, outside of Cook County. Mr. Kelly 
is widely known in insurance circles, espe- 
cially throughout the Central Western 
States. 

In 1920, after leaving the service he started 
in the insurance business as special agent 
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for the Travelers at Des Moines. Three 
years later he joined the Des Moines branch 
of the U. S. 'F. & G. and since that time 
has been engaged in agency work exclusively 
for that company in the State of Iowa for 
both casualty and surety lines. 

Mr. Kelly will operate through the Metro- 
politan’s Chicago branch office, which is un- 
der the management of Finnegan & Jeffery. 





The Century Indemnity Company, Hart- 
ford, Conn., announced today that it had 
appointed J. D. Wheeler as field manager 
for the State of Texas, with headquarters at 
Dallas. He succeeds J. E. Curtis, resigned. 

For the past six years Mr. Wheeler has 
been assistant manager of the Dallas branch 
office of the Massachusetts Bonding and In- 
surance Company. He is a native of Texas 
and was educated in that State. 





The Consolidated Indemnity and Insur- 
ance Company is now doing business in 
New Jersey, according to advices received frora 
the home office of that company in New York. 
This company has applied for licenses in all 48 
States and is now doing business in New York, 
New Jersey and the District of Columbia. 


The Provident Accident Assurance Com- 
pany, Chicago, has received a certificate to 
write accident and health business on the 
assessment plan. 


The Pyramid Mutual Life Insurance Com- 
pany, Chicago, has reinsured the Pyramid 
Insurance Company, an assessment acci- 
dent and health association, effective April 4. 


IOWA MOTOR VEHICLE LAW 
Rutledge Bill Demands Insurance Cover- 

i age for All Car Owners 

What is known as the Rutledge bill, duly 

signed by Governor Hammill, and effective July 
4, next, makes a drastic change in the Iowa 
motor vehicle law, as found in Chapter 251 of 
the code of 1927. The amended law makes it 
incumbent upon every automobile owner to 
carry casualty insurance for self protection. 


The law provides that when a final judgment 
is recovered in any court of record of this State, 
in a suit for damages for injury to or death 
of a person or for injury to property caused by 
the operation or ownership of any motor ve- 
hicle on the highways of the State, and such 
judgment remains unstayed and unpaid for a 
period of sixty days, upon the filing of a trans- 
cript of the judgment with the county treas- 
urer, the county treasurer shall forthwith sus- 
pend the registration of any and every motor 
vehicle registered in the name of such judgment 
debtor or debtors and the county treasurer shall 
immediately notify such owner or owners by 
registered mail of such cancellation, and the 
owner or owners so notified shall within ten 
days of the mailing of such notice deliver to 
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the county treasurer all license plates so sus- 
pended and such suspension shall not be re- 
moved nor the license plates returned by the 
county treasurer, nor shall a license to operate 
a-motor vehicle thereafter be issued to such 
judgment debtor or debtors, nor shall a motor 
vehicle be registered in the name of such judg- 
ment debtor or debtors until proof that such 
judgment has been stayed, satisfied or otherwise 
discharged of record, shall be filed with the 
county treasurer. 


MOTOR ACCIDENT FATALITIES 

Approximately 4500 persons were killed in 
motor vehicle accidents in this country during 
the first quarter of the year, or a daily average 
of about 50. 

The greatest number of deaths in the three- 

month period occurred during January, as in- 
dicated by reports received by the Travelers 
Insurance Company, of Hartford, from State 
health and motor vehicle authorities. The 
fatalities in that month exceeded February’s 
toll by more than 50 per cent, and March’s fig- 
ure by more than 10 per cent. 
» The daily average of deaths caused by motor 
vehicle accidents in March was almost 50, as 
against a daily average of 55 in January. In 
February, however, the number of persons 
killed in automobile accidents averaged around 
40 for each day. 


RATING BUREAU CHECK-UP 
Automobile Liability Experience of Com- 
panies in Massachusetts Under Sur- 
veillance by Commissioner Brown 
The work of checking at the company’s home 
offices figures and information furnished to the 
insurance commissioner of Massachusetts and 
to the Automobile Liability Rating and Acci- 
dent Prevention Bureau, began last week, imme- 
diately following the approval of seven ap- 
pointees named by Commissioner Brown for 
the work. These examiners will verify 
entire data on which rates have been promul- 
gated and approved as reasonable, adequate and 
fair for automobile liability insurance under 
the compulsory law. The reports which the 
examiners will make will be for the confiden- 
tial use of the commissioner and the Bureau 
and are for the primary purpose of determin- 
ing whether the data on which the rates have 
been approved is correct or not; if rules and 
regulations of the Commissioner and_ the 
Bureau are being rightly interpreted, and that 
they are being complied with. The work, which 
it is expected will continue through the year, 
is being undertaken as the result of a recom- 

mendation of Governor Allen. 


the 


SADDLED AND BRIDLED HORSE 
NOT “VEHICLE” 

A decision recently handed down by the Iowa 
Supreme Court reverses the ruling made by 
the Grundy County District Court in awarding 
a beneficiary insurance money for the death of 
a son who had been killed in a fall from a 
horse. A saddled and bridled horse cannot be 
construed as a “vehicle,” according to the de- 
cision. 
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Personal Surety Solution 


Sherman G. Drake, Assistant Vice-President of the 
National Surety Company Recounts an Agent Story 


UR agent in a town in Western Penn- 
C) sylvania, population 16,000, was recently 

asked what line of business was growing 
most rapidly in his office. He replied that the 
surety business was by far the fastest-growing 
line in the office, and that it was rapidly be- 
coming one of the most important sources of 
income for his agency. This response was so 
unusual, and indicated an attitude on his part 
toward the surety business so noticeably in con- 
trast to that of the average local agent that 
other questions were asked. He told the fol- 
lowing story: 

“Men in the home office of surety companies 
probably do not realize how long it often takes 
to change the customs of a small community 
like this. For half a century it was the cus- 
tom in our town for anyone desiring a bond to 
take it to one of ten or twelve wealthy men in 
our community. These men signed almost all 
of the bonds that were filed in the county, both 
for public officials and in court and probate 
cases. They regarded this as almost a civic 
obligation, comparable with paying taxes and 
membership in the Rotary Club. About two 
years ago something happened. I do not know 
to this day just what it was. A new tax col- 
lector had been elected, and he followed the 
usual custom by requesting three of these 
ten or twelve wealthy men to sign his bond. 


The second man approached was surprised to 
find that one of the familiar signatures was 
missing, and inquired why Mr. X had not 
signed the bond also. He was informed that 
Mr. X had told the new tax collector that he 
had decided not to sign any more bonds, and 
had advised him to get a surety company to sign 
it and pay them for doing it. This was the 
beginning of the growth of the surety business 
some two years ago in this community. It was 
only a very short time until all of these ten or 
twelve men were refusing to sign personal sur- 
ety bonds for their friends and were directing 
them to our office. Today a personal surety 
bond is a rare thing in our county in court pro- 
ceedings or on the records of our public officials. 
The very happy result for us is that the surety 
business is now the fastest-growing line in our 
office. Last year we wrote more than $20,000 
in fidelity and surety premiums, which is not 
bad for a town of 16,000 population.” 

Is this not the solution to the problem of 
“personal surety” in many smaller communities ? 
If one or two wealthy men, who sign most of 
the bonds, can be converted to the idea of cor- 
porate suretyship, will not the other potential 
sureties follow their lead? 

It has had this result in some communities, 
as ind:cated by the above experience of one of 
our agents. 











GOVERNING COMMITTEE ELECTED 


The United States Fidelity and Guaraniy 
Company has been re-elected a member of the 
governing committee of the Massachusetts Rat- 
ing and Accident Prevention Bureau. The 
entire governing committee, which has been 
functioning since it was formed in 1927, was 
re-appointed for another year. Ten companies, 
five stock carrying and five non-stock carrying 
compose the board. 

The Etna Life Insurance Company, the Em- 
ployer’s Liability Assurance Corporation, and 
Massachusetts Bonding and Insurance Com- 
pany, the Travelers Insurance Company and the 
United States Fidelity and Guaranty are the 
stock carrying companies. 

The non-stock carrying companies are the 
American Mutual Liability Company, the Fed- 
eral Mutual Liability Insurance Company, the 
Liberty Mutual Insurance Company, the Lum- 
berman’s Mutual Casualty and the Twin M- 
tual Liability Company. 

Of the 74 company members of the Massa- 
chusetts Bureau, 53 are stock companies and 
21 mutuals. Two companies have stopped writ- 
ing compulsory automobile insurance in Massa- 
chusetts and have resigned from the Bureau. 





—The sum of $50,760.37 was paid in Towa death 
claims by the Missouri State Life Insurance Com- 
pany during the year of 1928, according to official 


announcement. 


TAXICAB FLEET RATES RESULT IN 
LOSSES TO UNDERWRITERS 
Advance in Rates Requested 

Increase of rates for taxicab fleets was re- 
quested in a plea made to Albert Conway, New 

York superintendent of insurance, by represen- 

tatives of all mutual and two stock insurance 

companies writing public liability and property 
damage coverage for taxicabs operated in the 

State of New York. The present sliding scale 

of $32 to $38 per car per month was held to be 

inadequate and a request for a higher, level 
rate of $45 per month per car was made. 


The loss ratio has been 100 per cent accord- 
ing to statistics submited by the New York 
Public Automobile Accident Prevention and 
Statistical Bureau, of which Charles E. Clap- 
ham is manager. Mr. Conway stated after the 
hearing that the request would be taken under 
advisement for further investigation. 


HERMAN T. BARBER PROMOTED 

Herman T. Barber has been appointed assist- 
ant actuary of the casualty actuarial depart- 
ment of the Travelers Insurance Company of 
Hartford. He has been connected with the 
Travelers since 1919 having been a member of 
the casualty actuarial department at that time. 
He is a native of Hartford, and a graduate of 
Trinity College in Hartford. 
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NORSKE LLOYD INSURANCE CO., LTD. 

Albert Conway, State Superintendent of In- 
surance, has completed a report showing the in- 
terest due and payable to creditors and pol- 
icyholders of the United States Branch of the 
Norske Lloyd Insurance Company, Ltd. of 
Christiania, Norway, which was placed in con- 
trol of the New York Insurance Department 
for liquidation in 1922. 


The creditors have received 100 percentum 
of the face amounts of their claims and the 
report just completed and which will be filed 
with the New York Supreme Court for ap- 
proval, fixes the amount of interest payable to 
each creditor and policyholder pursuant to a 
decision recently rendered by the New York 
Court of Appeals, holding that the creditors 
and policyholders of the New York Branch 
are entitled to interest, although the parent cor- 
poration is insolvent at the domicile and Nor- 
wegian creditors will not be paid in full. 


This is the third report made by the de- 
partment concerning the affairs of the United 
States Branch. It contains 666 pages and deals 
with many phases of the difficult problems 
which have been solved in closing the affairs 
of the United States Branch. 


A noteworthy incident shown in the report is 
an increase in the assets available to creditors 
and policyholders due to the fact that the New 
York liquidator has kept the cost of liquida- 
tion well within the income received on the 
estate. The excess of income over the expenses 
of liquidation increased the assets by $376,067.- 
61. The ratio of expenses to assets was 7.07 
per centum which will be decreased as subse- 
quent recoveries are made. The assets re- 
ceived by the liquidator on May 3, 1922, to- 
gether with the income on the assets, amounted 
to $3,138,352.15. After paying United States 
policyholders and creditors and remitting to the 
Norwegian Receiver at Christiania, Norway, a 
surplus of $831,000, the Superintendent shows 
that he had on hand on January 31, 1929, assets 
amounting to $1,364,034.27. The liquidator has 
recovered salvage, reinsurance and return pre- 
miums amounting to $409,066.49. 


An interesting feature is that the New York 
liquidator requests the court for instructions 
either to pay or not to pay interest on the sums 
that were due for interest when the face 
amounts of the allowed local claims were paid. 


NEW YORK BAIL BOND REQUIRE- 
MENTS 

Reason for the bill which Governor Roose- 
velt has signed requiring the licensing of em- 
ployees and officers of corporations writing bail 
bond business in cities of more than 175,000 in- 
habitants instead of in first-class cities only, is 
not definitely known.* It appears that extor- 
tionate rates have been charged in one or more 
instances, that protests have been made to the 
Insurance Department of New York, resulting 
in the change of subdivision 4, section 554-b, 
chapter 666 of the insurance law of the State 
of New York. 
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Insurance Stocks 









The following quotations, as of May 6, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 


SPECTATOR will endeavor to supply the data: 


American Equitable 
W. Wallace Lyon & Co............. 41 45 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y 6 
ee rae 26 28 
Gilbert Elliott & Co., 6 


L. A. Hollander & Co., Newark...... 2614 27% 

Miliken & Pell, Newark, ME Biaists we ctas 27 27h 

RS eee 261% 2 
American Reserve Ins. Co. 

Gilbert Elliott & Co., N. Y.......... 168 172 
American Surety 

ee 168 172 


Gilbert Elliott & Co., N. Y.......... 168 172 


Miliken & Pell, Newark............. 2314 
Bankers & Shippers ag * stock) 

Arthur Atkins & Co., N. Y.......... 142 150 

Gilbert Elliott & Co., N. Y.......... 147 150 

Climton Gilbert... 2.6... c cece Sica 140 150 
Miliken & Pell, Newark............... 40 150 
Bankers Indemnity (Newark) (ex rights) 

Miliken & Pell, Newark............. 24 25 

L. A. Hollander & Co., Newark...... 24 25 





New York Casualty 
Home Insurance 
Franklin Fire Insurance 
Firemens Ins. of Newark 
Great American Insurance 
National Liberty Insur. 
Peoples Natl. Fire Ins. 
Baltimore American Insur. 
Niagara Fire Insurance 
Providence Washington Ins. 


J.RoY PROSSER & Co. 


Dealers in Over-the-Counter Securities 
52 William St., N. Y. Hanover 7728 














We 
Specialize in 


New Jersey Ins. 
Stocks 


L. A. HOLLANDER & CO. 


Investment Securities 


Military Park Bldg. 
Newark, N. J. 


Phones, Mitchell 7450-1-2 














Baltimore-American (new stock) 
Oe | OT Oe oe ee 57 


Gilbert Elliott & Co., N. V.......... 57% 
G. W. Fanning & Co., Ga ee ae 571% 
Brooklyn Fire 
Gilbert Elliott & Co., N. V.......... 3614 
G. W. Fanning & Co., N. Y......... 37% 
W. Wallace Lyon & Co..*.......... 27 
Bronx Fire Ins. Co. 
W. Wallace Lyon & Co.............. 110 
Camden Fire 
Arthur Atkins & Co., N. Y.......... 3614 
L. A. Hollander & Co., — eats 3614 
Gilbert Elliott & Co., NRE osu os 36% 
Miliken & Pell, Mewitk:.- 2.0.0 361% 
J. Roy Presb: ceo as caicoscse aoe 3614 
CHV ESHOPNE 5. 5 cic ccc civ cecees 36 
Carolina Insurance 
Arthur Atkins & Co., N. Y.......... 47 
Gilbert Elliott & Co., N. Y.......... Sate 
G. 'W. Fanning & Co. Luise Meukteaw igh ww Aawis 47 
I TUITE sci Sis vcs ka G sods ewe 47 
Chicago F. & M. 
Charles Sincere & Co., Chicago...... 20 
Gilbert Elliott & Co., N. Y.......... staves 
ee ea eee 20 
Commercial Cas. Ins. Co. 
Gilbert Elliott & Co., N. Y.......... 47 
Continental Assurance 
Charles Sincere Co., Chicago........ 91 
Continental A 
Charles Sincere & Co., Chicago...... 70 
8 ee 70 
Gilbert Elliott & Co., N. Y.......... 
Continental Ins. Co. 
Lewis & Co., Hartford.............. 84 
Eagle Fire (Newark) 
Gilbert Elliott & Co., N. Y.........- 86 
G. W. Fanning & Co. "Ot ie Seana 86 
Equitable Casualty & Surety Co. 
Palmer & Co., New York City....... 46 
Excess Ins. Co. of America 
Gilbert Elliott & Co., N. Y.......... 16 
oe St een eee ees 15 
Fidelity-Phenix 
gee: a 97 
Fidelity and Casualty 
Aetinr AGeins BENGOG IN: Yoo ocsccis esis 205 
BN a Pe Ore rere 205 
eee. 2 Oe 203 
Gilbert Elliott & Co., N. Y.. ae 205 
Firemen s Insurance Co. - Newark 
ENS I Pe re 421% 
Miliken & Pell, Newark............. 4214 
L. A. Hollander & Co., Newark...... 42% 
Arthur Atkins & Co., N. Y.......... 42% 
Gilbert Elliott & Co., N. Y.......... 42\6 
Lewis & Go., Fiardlard.. ......0.0 06 sseces 42 
Franklin Fire (ex rights) 
be oo eee 221 
Arthur Atkins & Co., N. Y.......... 220 
Gilbert Elliott & Co., N. ». SUE 220 
CO TONE soe one ssp Saisie tc sin 220 





Specialists in 


LIFE 














CASUALTY 
FIRE & 
MARINE 


Glens Falls 
Arthur Atkins & Co., N. Y.........- 
Lema & Co., Mactiocd... ...<..00sss00% 
Gilbert hinott & Co, Noy ok cdceee 
MGT COE. 6 oo 5 oats 0's eae ess 
THe COMIN 5.650 555 sab are 6-9 eave COSTS 


Globe & Rutgers (new stock) 
Arthur Atkins & Co., N. Y 
Gilbert Elliott & Co., N. Y 
RNR ASE TEL 5 oo 055s a4 0:00 2 wee 
Lewis & Co., Hattford......2...000- 


Globe Ins. Co. 
W. Wallace Lyon & Co............6. 
Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 
Arthur Atkins & Co., N. Y 
Lewes & Coe., Hartford... ...60.sc06 
DE SN so 65. oc5:53-s 9) 08 8 ea seer 
Gilbert Elliott & Co., 
OTe. 7 rr eran Are 
SE A ie owe Sei ae eeoes 


Hanover Fire 
Arthur Atkins & Co., N. Y 
Clinton Gilbert. ..o-.:050 sic cess ate 
Lewis & Co., Fiattiord...... oo 0:06.02 0% 
Gilbert Elliott & Co., N. Y.......... 
ha I ors 5.5 otinke CORTESE 


Halifax Fire 
7 Pee eee 
Gilbert Elliott & Co., 

Harmonia Ins. Co. 
Asthur Attins:& Co, WoW ccs c6escas 
Gilbert Elliott & Co., N. Y.......... 
Ce EE soon nies re ceeds giacaes 
Fer EE NE. 5, 5. «06.4 ager ae 66s 0: 

Home (N. Y.) ex Home Sec. Co. 

Arthur Atkins & Co., 
Gilbert Elliott & Co., 
Je ERO, FROGS 65.0 5.0 cnsicse 
G. W. Fanning & Co 
Gilbert Elliott & Co., 


Hudson Cas. Ins. Co. 
APPEL RGONIIOND oie. 4/400. 015)9 e110 950-0.0%% 
Gilbert Elliott & Co., N. Y 
Importers and Exporters 
Arthur Atkins & Co., N. Y.......... 
Gilbert Elliott & Co., N.Y ....200.0. 
CE CRORE © 6 ee ccs vasscecess 


Ins, Co. of North America 

Lewis & Co., Hartiord.......ssessccs 
Knickerbocker Fire Ins. 

W. Wallace Lyon & Co.....0..0006 
Maryland Casualty 

Gilbert Elliott ST oT | Serre 
Merchants Fire 

Gilbert Elliott & Co., N. V.......... 

Arthur Atkins &:GCo., N.Y... cece 
Merchants & Mfrs. Fire 

WS Pe ag a Or ea 

MIR Ri ROU Gis 5 5 5:6 0sicsse 6.69 sce eo Scare 








The underwriting of new capital for 


INSURANCE 


COMPANIES 


Fuller, Richter, Aldrich 8 @ 


INVESTMENT BANKERS 
94 PEARL STREET 
HARTFORD, CONNECTICUT 
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Miscellaneous Insurance 








Bid Asked 
Missouri State Life (ex rights) 
Arthur Atkins & Co., N. Y.......... 83 86 
Ciintths GOES occ ve ccaksccsecusaces 83 86 
Gilbert Elliott & Co., N. Y.......... 83 86 
National Fire 
Lewin & Co,, Hartland)... ccccsccs 1465 1485 
National Liberty (new stock) 
Lewis & Co., Hartiord.......cccsvcee 32 34 
Arthur Atkins & Co., N. Y.......... 32% 33% 
Gilbert Bitiott & Co., N. Y........0: 32 34 
eo ere 32 34 
Po Ae. ie ee ee 32% 33% 
National Union V yee go (ex rights) 
Gilbert Hittott & Co., N.Y ........0 230 240 
G. W. Fanning & = RPaaed oo ww de aes 230 240 
New Amsterdam Cas. 
Gilbert Elliott & Co., N. Y.......... 84 8544 
New York Casualty Co. 
Lewis & Co., Hartford... .........050% 118 123 
Gilbert Elliott & Co., N. Y.......... 118 123 
CUMIN MEMES aaceticcsss eco cee enen 117 121 
New World Life 
Charles Sincere & Co., Chicago...... 
New York Fire 
CG. We Dee BG ken cdvccicn 25 28 
W. Wallace Lyon & Co............. 25 28 
Niagara Fire 
COMUNE sade cee cesat esses 155 170 
North River Ins. Co. 
Gilbert Elliott & Co., N. Y.......... Sate Pee 
Arthur Atkins & Co., N. Y.......... 445 455 
TE Sec'vis 04.06 cule o's oes 070. < 445 455 
Pacific Fire 
Gilbert Elliott & Co., N. Y.......... 170 180 
or ee 170 180 
Peoples National 
Ce te: er 37 39 
Gilbert Elliott & Co., N. Y.......... aa ‘grea 
Presidential F. & M. 
Charles Sincere & Co., Chicago...... 
Public Fire Ins. Co. 
Miliken & Pell, Newark, - ERS widctees 2614 2714 
Gilbert Elliott & Co., EW oe eae Oe 
Republic Fire, Pittsburgh 
Gilbert Elliott & 205 | ie: Jae 37 40 
W. Wallace Lyon & Co... ....cccess 38 42 
Security Ins. Co. of New Haven 
CG RE. 6.6.,0-55 bore ne cccicaiees« 127 132 
Asthur Atkins: & Co., N.Y... ccccce 127 131 
Gilbert Elliott & Co., N. Y.......... 127 131 
St. Paul F. & M. Ins. Co. 
AE oars cov ccndadiacenee as 195 200 
Gilbert Elliott & Co., N. Y.......... 197 203 
Southern Surety 
OS ee ee 40 44 
Gilbert Elliott & Co., N. Y.......... 42 43 
Stuyvesant 
CRANE ss occ ne ceadelneyees 460 470 
pa Pee eee eee Tere 455 465 
Arthur Atkins & Ca., N. V....0s-c0 460 468 
Gilbert Elliott & Co., N. Y.......... 460 470 
Sun Life Assn. 
Gilbert Elliott & Co., N. Y.......... 2440 2480 
Lewis & Co., Hartford. ...4.6sc0ess 2440 2450 
ee en ee ere ner 2400 2450 
Sylvania Ins. Co. 
W. Wallace Lyon & Co.............- 33 36 
U. S. Fire Ins. Co. 
CURD CEN ins acc i vec oe cineces 127 132 
Gilbert Elliott & Co., N. Y.......... 127 130 
Lewis & Co., Hartford ees d arae ue ee 127 130 
Universal Ins. 
Arthur Atkins “% 0. a 72 76 
United States Merchants & Shippers 
ey A ee ae ae 490 505 
Arthur Atkins & Co., N. Y.......... 490 505 
Virginia F, & M. 
IE AIOE oe 5 do. oaidielacie.e'e's 130 134 
Gilbert Elliott & Co., e b PP Cere 131 133 
Arthur Atkins & Co., N. Y.......... 134 139 
Westchester Fire 
CEE OANOEE 5 od oii ass Se Cawelaes 84 87 
ae PR ae 











WANTED 
American Investment 
Securities 
Boston Insurance 
Columbian Nat’l. Life 


New Hampshire Fire 


and all other 












Incorporated 


Sears Bldg. 






United Life & Accident 


New England Insurance Stocks 
CHAS. A. DAY & CO. 


Boston 














Bid Asked 

Gilbert Elliott & Co., N. Y.......... Seba wtea 

Arthur Atkins & Co., N. Y.......... 84 87 

HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford............ 1940 1970 

Lewis & Co., Hartford.............. 1940 1970 
Aetna Fire Insurance 

Conning & Co., Hartford........... 765 780 

Lewis te Co., TISCROG. «ccc c ccccess 775 785 
Aetna Life Ins. Co. 

Conning & Co., Hartford............ 1430 1440 

Lewis & Co., Hartford.............. 1430 1440 
Automobile Insurance 

Conning & Co., Hartford............ 610 620 

Lewis & Co., Hartiord... ......cccce: 605 615 
Conn. General Life 

Conning & Co., Hartford............ 2300 2306 

Lewis & Co., Hartford.............. 2350 ees 
Hartford Fire 

Conning & Co., Hartford............ 1110 1120 

Lewis & Co., Hartford...........-:- 1110 1120 
Hartford Steam Boiler 

Conning & Co., Hartford............ 860 880 

Lewis & Coa., Hactlord.............2s0- 855 875 
National Fire 

Conning & Co., Hartford............ 1450 1500 

Lewis & Co., Hartiovd se... ccccccces 1450 1550 
Phoenix Insurance 

Conning & Co., Hartford............ 1025 1035 

Lewis & Co., Hartford.............. 1025 1025 
Travelers Insurance 

Conning & Co., Hartford............ 2000 2020 

Lewis & Co., Hartford. ............. 2005 2025 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston... . 27 29 

H. D. Ksioz & Co., Beaton. ....2060 28 29 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 20 

H. D. Knox & Co., Boston.......... 21 24 
Boston Insurance (new stock) 

Chas. A. Day & Co., Inc., Boston.... 925 950 

H. D. Knox & Co., Boston.......... 945 955 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston 
La en ree 95 
CRM io oc Sons bere dda biaes 285 

H. D. Knox & Co., Boston 
DORI oo cicedex ced sceectwaws 95 alee 
CAMA io 3t 2 cal xa raial & a 935.6 Rash aie 620 375 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 480 500 

H.. DD: Knox & Coa., Bomtets.....600- 480 485 
Mass. Bonding & Ins. Co. (new) 

Chas. A. Day & Co., Inc., Boston... . 168 174 

H. D. Knox & Co., Boston.......... 168 aes 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston... . 25 35 

H. D. Enon’ & Co., Bostomte, «..000 30 tne 
New England Fire 

Chas. A. Day & Co., Inc., Boston.... 40 45 

H. D. Knox & Co., Boston.......... 42 45 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 650 675 

H. D. Enox & Co., Boatom.......... xa 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston... . 275 

H. D. Knox &.Co., Boston. ........- 500 
Providence- Washington 

Chas. A. Day & Co., Inc., Boston.... 945 960 

H. D. Knox & Co., Boston.......... 935 945 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston... . 190 200 

H. D. Enos & Co., Boston... 2... 198 203 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 48 52 

H. D. Knox & Co., Boston.......... 47 49 
New Hampshire Fire 

H. D. Knox & Co., Boston.......... 670 675 


Farley Joins Metropolitan Casualty—Made 
Assistant Manager Philadelphia 
Branch 
J. Scofield Rowe, president of the Metropoli- 
tan Casualty Insurance Company of New York, 
has just announced the appointment of Lewis 
J. Farley as assistant manager of the company’s 
Philadelphia Branch Office, in charge of the 

Fidelity and Surety Department. 

Mr. Farley has had an extensive insurance 
background. He began with the Maryland 
Casualty Company in Baltimore in 1909 and 
later became manager of the bonding depart- 
ment in its Philadelphia branch office. After 
serving approximately fourteen years with the 
Maryland Casualty he joined the Fidelity and 
Casualty as assistant resident manager of. its 
Philadelphia office in charge of the bonding de- 
partment, and six years later transferred to 
the Standard Accident Insurance Company’s 
Philadelphia branch office. 


=> 
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PLAN NATIONAL CAMPAIGN 


Insurance Advertising Conference in 
Session at Chattanooga Goes on 
Record for Approval 


RECOMMEND CO-OPERATIVE 
ADVERTISING 


Radio Broadcasting Suggested as a Desir- 
able Feature 

The Southern Group Insurance Advertising 
Conference, meeting at Chattanooga, Tenn., ar- 
rived at important decisions during the first two 
business sessions on Monday and Tuesday of 
this week. 

An entire afternoon was spent discussing the 
proposed national co-operative advertising cam- 
paign, and the plan was unanimously approved 
in principle. It was voted to recommend the 
movement to the executive committee of the 
Insurance Advertising Conference. It was 
further recommended that an appropriate re- 
ward be offered for the best emblem and slogan 
submitted for the campaign. 

It was also suggested that radio broadcasting 
be considered as desirable medium of advertis- 
ing, and that companies of the South and South- 
west be represented on the executive committee 
directing the national campaign. 

All phases of advertising came in for dis- 
which was participated in by the members from 
the floor. The coming convention at Cleve- 
land, where a complete display of advertising 
material and home office literature will be 
available, was subject for discussion and a num- 
ber of speakers filled out the business program. 

Golf and sightseeing occupied Tuesday after- 
noon, while numerous luncheons, dinners and 
entertainments well took care of the lighter 
side of the convention. 


TEXAS COMMISSION DECISION 
Twenty Per Cent Maximum Commission 
to Local Agents 
Austin, Tex., May 7—The Texas Board 
of Insurance Commissioners has handed down 
a decision allowing fire and casualty insurance 
writers a maximum commission of 20 per cent 
to be paid to local agents on business written 

in Texas. 

In cases where the premium on a policy is 
increased through extra hazards, the commis- 
sion allowed is to be 20 per cent of the gross 
premium. 

The decision culminated several hearings that 
the commission had held recently on this mat- 
ter. It is expected to quiet a probable commis- 
sion war among companies writing Texas busi- 
ness, which had already jeopardized the busi- 
ness in Texas. 


MRS. ALBERT CONWAY 
The entire fraternity of insurance men 
learned with regret of the death of Mrs. 
Albert Conway, wife of the State Superintend- 
ent of Insurance. Besides her husband four 
children survive. 
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AMBIGUITY OF COVERAGE 

The omission of a comma in a policy pro- 
vision makes a case of liability against a 
company, where the assured died while a 
passenger in an aeroplane accident, the pol- 
icy accepting death “from having been en- 
gaged in aviation or submarine operations 
or any military or naval service in time of 
war.” Furthermore, “engaged in aviation” 
does not include a person taking an oc- 
casional ride in an aeroplane. 

The assured held a policy of insurance with 
the defendant company which covered against 
death resulting from bodily injuries caused 
solely through external, violent and accidental 
means except where such death resulted “from 
having been engaged in aviation or submarine 
operations or military or naval service in time 
of war.” The assured was killed, while riding 
as a passenger in an airplane and his beneficiary 
brought suit on this policy. The company con- 
tended that the exception above quoted applied 
and hence there could be no recovery. The 
beneficiary on the other hand held that the ex- 
ception above quoted applied and hence there 
could be no recovery. The beneficiary on the 
other hand held that the exception only applied 
where death occurred while engaged in aviation 
at the time of war and in support of this con- 
tention referred to the exception phase which 
lacked a comma which would cut off “in time 
of war” from the rest of the phrase. 

The court held that in case of ambiguity in 
the policy, the policy should be construed most 
strongly against the author thereof, and said 
that if the author had intended to apply the 
expression “engaged in aviation” without lim- 
itation as to the time of such engagement, and 
to limit the expression to the last antecedent, 
the author of the policy would have placed a 
comma after the word “aviation’’ and also after 
the word “operations.” Such punctuation would 
have made the meaning of the exception clear. 
The omission of the punctuation, however, 
leads one to fairly assume that the exception 
applies only to accidental death in time of war. 
The court, therefore, construed the policy pro- 
vision most strongly against the company and 
placed a liberal construction thereon in favor 
of the assured. 

For the sake of argument the court said that 
even if the phrase “in time of war” did not 
apply to the other antecedent in the exception 
clause, the expression “engaged in aviation” 
does not include a passenger taking an occa- 
sional ride in an aeroplane. For if the policy 
was so intended the author would have used 
some other expression such as “participating 
in.” The expression “engaged in aviation,” 
therefore, should be given its ordinary mean- 
ing which is something more than occasional 
participation. When a man is engaged in avia- 


tion the impression created is that he follows 
aviation as an occupation just as if he was 


engaged in any other profession or business. 
If aviation was not an occupation or a busi- 
ness as it is to-day, the interpretation of the 
company might hold, but the simile is not the 
same as such expression as “engaged in auto- 
mobiling” or any other means of enjoyment 
which are not in themselves distinct occupations 
such as aviation is. An analogous expression 
says the court is “engaged in railroading” in 
which event it certainly could not be said that 
a passenger riding in a train would come under 
the application of such an expression. 

The rule hence applies in this case that the 
policy should be construed against the person 
who was responsible for the ambiguity in the 
language employed and that, therefore, the as- 
sured’s beneficiary can recover on the policy 
in this action. 

(Peters vs. Prudential Ins. Co., New York 
Supreme Court, Monroe County, March 22nd, 
1929.) 


SETTLEMENT 

Where an automobile liability company 
settles a case with the plaintiff’s attorney, 
not knowing that its assured was dead at 
the time of the settlement, and that hence 
the action abated, it may recover the money 
so paid. 

The defendant casualty company had issued 
an automobile liability insurance policy to one 
Rose B. Pollock, against whom an action was 
brought by one Bertha Horowitz, as plaintiff, 
for damages because of injuries 
alleged to have been sustained as a result of 
the negligent operation of an automobile owned 
by Rose B. Pollock. 

The defendant, Rose B. Pollock, appeared by 
an attorney retained by the insurance company 
and shortly before the case was reached for 
trial, about two years after the commencement 
of the action, the case was settled by the insur- 
ance company for $3500.00, and the money 
paid over to the plaintiff’s attorney in exchange 
for a release and a discontinuance of the action. 

About five months before the settlement the 
defendant died, a fact which was not known 
either by the plaintiff or the insurance company 
at the time of the consummation of the settle- 
ment. After the money had been paid to the 
plaintiff's attorney, the insurance company re- 
ceived knowledge of the fact that the defend- 
ant, its assured, had died sometime before and 
immediately submitted proof of the defendant’s 
death to the plaintiff, and demanded the return 
of the $3500.00, and submitted proof of the 
death to the plaintiff’s attorney and notified the 
attorney not to pay the money to any other per- 
son. 

The good faith of the plaintiff’s attorney is 
not questioned in this action and there is no 
claim that the settlement was a result of fraud 
or deceit, the attorney refusing to pay the 
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money to his client and depositing the same 
with the Chamberlain of the City of New York 
until the outcome of this action brought by the 
insurance company for the return ef the money 
and by the plaintiff against her lawyer, the lat- 
ter demanding the amount of the settlement 
less the agreed amount of compensation for at- 
torney’s services. 

The question to be decided in this case, there- 
fore, was whether a person who settles a case 
with an attorney, not knowing the action is 
abated, may compel the return of the money 
paid in settlement. 

The Appellate Division of the New York 
Supreme Court, First Department, held that 
the person who paid this money can recover 
the same. The court said that the money 
was paid through a mistake of fact and if the 
company had known that its assured was dead 
there would have been no settlement. As the 
defendant in the negligence action had been 
dead for several months when the settlement 
was made, the action had abated and there was 
nothing to settle. 

Ordinarily where money is paid in a mistake 
of fact it may be recovered no matter how 
negligent the party paying may have been in 
making the mistake, unless the payment has 
caused such a change in the position of the other 
party that it would be inequitable to require 
him to refund, in which case the burden of 
proving that fact rests upon the party resisting 
the payment. In this case, however, there has 
been no change of position as between the 
parties, as the money is on deposit with the 
city chamberlain intact, and the demand for the 
return of the money was paid or made while 
the attorney had the same in his possession. 


This type of case is to be distinguished from 
settlements made where the alleged cause of 
action was of doubtful validity. It is to be 
also distinguished from cases where a case was 
settled, according to agreement, but before the 
money was paid, the action abated. In the lat- 
ter case it has been held that the contract as to 
the actual money agreed upon in settlement may 
be enforced against the company after its as- 
sured—defendant dies, providing the contract 
was entered into in good faith before the death 
of the defendant. 


(Schleider vs. Maryland Casualty Co. im- 
pleaded with Bertha Horowitz, Appellate Divi- 
sion of the New York Supreme Court, First 
Department, March Term, 1929.) 


It is not necessary to prove insolvency of 
the assured under an automobile liability policy 
in order to maintain an action against the in- 
surance carrier direct. (Langley vs. Zurich 
General Accident and Liability Ins. Co., Court 
of Appeal, of California, Third District, March 
11, 1929.) 
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The Disability Outlook 


A Thorough and Lucid Analysis of One of the 
Outstanding Problems of the Day 


By John M. Laird 


Vice-President, Connecticut General Life Insurance Company 


insurance companies have been granting 

disability benefits. First we had fifteen 
years of indifference—the disability benefit was 
looked upon as a “frill” with little value to 
either the policyholder or the company. Then 
came fifteen years of expansion and competition 
—the benefits were constantly liberalized. In 
the last three years, however, the spirit of opti- 
mism has changed to caution—we have suddenly 
discovered that this “frill” has been costing 
millions of dollars. For instance, in 1928, after 
excluding group insurance, thirty-five companies 
reporting to Connecticut showed a disability 
loss of $15,000,000. Strangely enough, three 
large companies which should have the best 
facilities for computing premiums, selecting 
risks and settling claims contributed $9,000,000 
to this aggregate loss. 

So serious is this situation that some recom- 
mend abandoning the disability income and sell- 
ing only life insurance with a waiver of pre- 
mium. 

On the other hand, policyholders need this 
protection. After thirty-three years of experi- 
ence, we should be able to give this coverage to 
new policyholders at reasonable rates and with- 
out loss. Let us not abandon this valuable ex- 
tension of the life insurance contract but let 
us learn by experience and turn from competi- 
tion to co-operation. 


F OR a third of a century American life 


STANDARD PROVISIONS 

Some think our salvation lies in a restricted 
definition under which benefits will be paid only 
if disability has lasted six months and there is 
even then little hope of recovery. Others have 
been paying full benefits from the first day if 
disability lasts ninety days. First one company 
and then another has tried to get an advantage 
over its competitors by extending the benefits 
without a corresponding increase in premiums. 

Last December the Insurance Commissioners, 
feeling that this competitive instinct had car- 
ried the companies too far, passed a resolution 
calling for uniformity. 

One committee representing the Insurance 





*An address given before the Medical Section of 
» Secerican Life Convention, at Biloxi, Miss., April 
F 9. 


Commissioners and another consisting of com- 
pany officials recommended that this principle 
of uniformity be established by a set of stand- 
ard provisions representing a compromise be- 
tween the conservative and the radical elements. 
In their report, total disability is defined as in- 
capacity to engage in any occupation. “Per- 
manent” total disability is any total disability 
which has lasted four months. No questions 
are asked about how much longer the disability 
will probably continue. The clause provides 
waiver of premium and a monthly income of 
$10 per $1000 if total disability begins before 
age 60 and continues four months. Premiums 
may be waived from the beginning of disability 
but no income is allowed for the first three 
months. 

This type of clause will probably be adopted 
by most companies during 1930. Its general 
use will eliminate competition in form of con- 
tract and will facilitate the preparation of a 
modern disability table based on homogeneous 
experience. Such a table is needed as a basis 
for premiums and reserves. 


PREMIUMS 

In the meantime, each company is free to use 
such gross premiums as it considers suitable. 
Premiums should not be regulated by legisla- 
tion or departmental ruling. If adequate re- 
serves are carried, each company should be free 
to base its premiums on its own experience. In 
self-defense, however, each company should 
charge rates which will at least enable it to 
break even on the disability benefits. 


As medical directors, you are not expected 
to compute premiums or reserves but you are 
responsible for part of the loss on disability. 
For several years you either ignored the dis- 
ability benefit or failed to realize that the selec- 
tion of risks for disability involves many prob- 
lems not found in life insurance alone. To- 
day you realize this distinction but have not 
always applied it. 

Many of you have spent years in building up 
standards of selection for life insurance. You 
are now trying to build up equally reliable stand- 
ards of selection for disability and have found 
that. even after approving an application for 
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standard life insurance, you may have to decline 
the disability income. Have you trained your 
field examiners to recognize this distinction? 
As an aid you may insert in your examination 
blank a question such as, “Is there any tendency 
to nervousness or repeated injuries or illness 
which might make the risk uninsurable for ac- 
cident and health insurance although eligible 
for life insurance? If so, give details.” 

Disability protection is a great sales help 
if the applicant can get it. Have you showed 
your field force how to prepare a prospect for 
rejection of disability? If you eliminate this 
benefit but issue life insurance, can you give 
the agent a good reason for your action and 
thus help him to place the policy? 


CoMPARISON WITH LIFE INSURANCE 


Under life insurance, we are interested only 
in the hazard of death. To be sure, we pre- 
fer an applicant of good character, temperate 
habits and steady earnings but the most im- 
portant factor is the man’s physical history and 
condition. Under disability, we are insuring 
against claims for serious accident or prolonged 
illness. Partly because we use the word “per- 
manent,” many of us have incorrectly assumed 
that this hazard is directly connected with the 
death hazard. 

Under a modern disability clause, however, 
we cover any sickness lasting more than four 
months. Hence, the applicant may have four 
or five disability claims before the final illness 
resulting in death. 

In underwriting the disability benefit, while 
we must know that the applicant is in good 
physical condition and has not shown a ten- 
dency to disease, we are more interested in 
other questions. Will he suffer a financial loss 
in case of injury or illness—that is, will he re- 
ceive less income when sick than when work- 
ing? Is he a man of character or will he 
take advantage of the company by malinger- 
ing? Has he the right mental attitude? In 
case of injury or illness, will he be ambitious 
to return to work in a few weeks in spite of 
pain and suffering or has he a yellow streak 
which may lead him to rest up several months 
or even years at the company’s expense? One 
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of our policyholders with serious heart trouble 
insisted on going to business every day for two 
years and finally: died at a meeting of his 
board of directors. Another had an operation 
for appendicitis in March, 1928. Although he 
should have been back at work months ago, he 
claims that he is still totally disabled and gives 
every indication of continuing the claim in- 
definitely. 

There is no direct connection between the rate 
of mortality and the rate of disability. On the 
contrary, experience has shown that as the 
rate of mortality improves, the rate of disabil- 
ity becomes heavier. This does not mean that 
the way to live long is to be sick frequently. It 
simply means that there is more sickness at age 
55 than at age 25 and if more people survive to 
55 we pay more disability claims. Furthermore, 
the additional survivors, who are saved by the 
low death rate, may lack resistance and actu- 
ally have more sickness than others of the same 
age. The improvement in mortality in recent 
years, to which we point with pride, has there- 
fore increased the cost of disability. 

The president of one of the largest multiple- 
line companies divides underwriting into two 
types. The first is medically-examined life in- 
surance where the most important factor is the 
examination. The second comprises non-medi- 
cal life insurance, accident and health insur- 
ance and disability where reliance must be placed 
largely on the agent and on underwriting judg- 
ment based on factors other than a medical 
examination. 

Some go so far as to say that long experi- 
ence in selecting risks for life insurance unfits 
a man for disability underwriting and that dis- 
ability should be handled only by men with 
experience in commercial accident and health 
insurance. This is a rather extreme view but 
anyone responsible for disability underwriting 
should profit by the experience under accident 
and health insurance. 


CoMPARISON WitTH CUuMMERCIAL ACCIDENT AND 
HeALttH INSURANCE 


Although a modern disability clause is acci- 
dent and health insurance, there are important 
distinctions to be made. 

A commercial accident and health policy is 
usually issued without medical examination. On 
the other hand, it is written for a term of one 
year or less. It may be renewed only at the 
option of the company and it may be canceled 
by the company at any time. On the larger 
policies the company calls for an inspection each 
year and if anything unfavorable has developed 
it retires from the risk. 

Under an accident claim, the payments begin 
with the first day and usually continue as long 
as total disability lasts. 

Under health insurance, many policies pay 
full indemnity only while the insured is con- 
fined to the house. Most companies now ex- 
clude the first two weeks in order to eliminate 
the vacation hazard and the repeater. A few 


years ago the commercial companies tried giv- 
ing “life indemnity”—that is, paying benefits 
for the entire duration of the illness—but they 
now stop claim payments after one year of sick- 





ness. The continuation of payments after one 
year has become the exclusive privilege of the 
life companies. 

The healthy man who has never been sick 
and who is feeling his best is not much inter- 
ested in health insurance. Under commercial 
health insurance, there is probably a selection 
against the company, not only at time of ap- 
plication but at each renewal date. 

If disability is purchased as an incident to 
life insurance, there will probably be less selec- 
tion against the company.’ Furthermore, a com- 
plete medical examination is usually required. 

On the other hand, under disability with life 
insurance there is no right to cancel and bene- 
fits are paid as long as disability continues. 

In spite of these distinctions, the two forms 
of protection have so much in common that life 
insurance officials should exchange views with 
accident and health underwriters and study their 
statistics. 

The following extracts from the combined 
health experience for 1924 and 1925, published 
by the Bureau of Personal Accident and Health 
Underwriters, are significant: 

1. Rates for health insurance have in the 
past been too low. 

2. Higher rates of morbidity must be ex- 
pected on policies providing large amounts of 
weekly indemnity. 

3. The rate of morbidity for females is 
much higher than for males. 


Comparison WITH Non-CANCELABLE ACCIDENT 
AND HEALTH INSURANCE 

Disability with life insurance now covers 
almost exactly the same field as non-cancelable 
accident and health insurance. Unfortunately, 
there are no statistics showing the actual exper- 
ience on non-cancelable in this country. It is 
known, however, that several companies have 
retired from the field and that even its strong- 
est advocates have from time to time restricted 
the coverage and increased the premiums. 
Where this benefit is linked up with life insur- 
ance, the experience should be more favorable 
provided the life companies follow the same 
methods of underwriting and settling claims 
as the companies granting non-cancelable. 


MEDICAL SELECTION 

I shall not touch on purely medical questions 
such as insanity and tuberculosis. These im- 
portant problems will undoubtedly be covered 
in the discussion and in your own committee’s 
report. My purpose is to focus attention on 
two features: 

1. The amount of disability must depend 
on the amount and stability of the net earnings 
excluding investments. 

2. Certain classes entitled to standard life 
insurance should be rated up or declined for 
disability. 

Pro Rate 

When a disability claim occurs, we some- 
times find that the insured has indemnity of, 
say, $1000 a month in two or three companies 
and that his average earnings just before the 
claim were only $500. If disability’ doubles 
his income, he will be tempted to enjoy bad 
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health for the rest of his life. 


Such claims put an unwarranted burden on 
the company. They arise in two ways: 

1. Occasionally the earnings justified the in- 
surance at time of issue but through business 
reverses or impaired efficiency have dropped 
from say, $1500 a month to $500. 

2. More frequently the insurance should 
never have been issued. Sometimes the com- 
panies have been misinformed about other in- 
surance and earnings. Too often they have 
simply ignored other insurance in force or be- 
ing applied for. 

To guard against such over-insurance, some 
companies have recently advocated a pro rate 
provision under which the aggregate indemnity 
in all companies would be limited to 75 per 
cent or 100 per cent of the actual earnings in 
a specified period just preceding the claim. In 
computing the aggregate indemnity, the pay- 
ments under commercial accident and health 
may be either included or excluded. 

A similar pro rate provision was used in 
commercial accident insyrance several years 


‘ago but was abandoned about 1910 when the 


standard provisions were revised and more 
widely adopted. It is much more drastic than 
any pro rate clause now in general use in com- 
mercial accident and health. In fact, many 
commercial policies, even though they contain 
the right to cancel before a claim has occurred, 
do not use any provision for reducing the in- 
demnity on account of other insurance. 

Perhaps such a reduction clause is required 
in a life insurance policy. If a few companies 
try such a provision, they will be at a disad- 
vantage in competition and will not be fully 
protected against over-insurance. At the same 
time, it would be rather radical to force every 
life insurance company to insert such a pro 
rate provision in all its contracts particularly 
as the life insurance benefit must be incontest- 
able after one or two years. 

What other steps can we take to prevent an 
applicant from securing too much insurance in 
proportion to his earning power? 


Over-INSURANCE 


In case of disability, we pay a certain income. 
This income may be used to offset expenses 
such as hospital bills and doctors’ and nurses’ 
fees but its chief purpose is to reimburse for 
income lost on account of illness. If the bene- 
fit is intended to indemnify for loss of earnings, 
then the amount of insurance should depend 
on the earning power, not only at time of is- 
suance but throughout the duration of the pol- 
icy. 

So far as earnings are concerned, applicants 
may be divided into four classes represented by 
the following examples: 

1. A banker whose earnings will probably 
increase gradually up to the limiting age of 60. 
This is one of the best types for disability. 

2. A doctor or dentist whose net earnings 
may fluctuate from month to month or from 
year to year but will probably increase to a 
peak at about age 55 and then decrease rather 
rapidly for five or ten years. This is a fairly 

(Continued on page 38) 
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Three Great Hazards 


Explaining Three Benefits, Which Make for Contentment, Conftéevel 
Upon Mankind by the Institution of Insurance 


By Water CLurr 


HREE great hazards weigh heavily upon the 
minds of all thoughtful men. Day by day they 
follow you. If these great hazards could be 
removed, the vast majority of men would get more 
out of life. Life would be more worth living. No 
one likes to worry, yet many people are constantly 
harassed by the fear of the three great hazards. 


PuysicaL DISABILITY 


The first great hazard is the fear of physical dis- 
ability. All men dread the thought of permanent 
disability. The earning power ceases, extra bills 
accumulate, but where 
will the money come 
from? 

There can be no trag- 
edy of greater conse- 

quence than the disa- 
bility of the father. When 
his earning power ceases 
there is no other source 
of income. 

The mother or the 
children will have to go 
to work; the education of the chil- 
dren must stop; and oftentimes the 
home is lost. 

Yet no man needs to worry over 
the fear of physical disability, 
thanks to modern life insurance. 

A special form of installment 
policy we issue will pay you a 
monthly income for life if you are 
totally disabled, in addition to main- 
taining your policy in force. 

The first great hazard can there- 
fore be forever banished from your 
mind. 

Living Too Lone 

The second great 
hazard is the fear 
of living too long, 
that is living to de- 
pendent old age. 

Every man dreads 
the thought of a 
dependent old age, 
dependent upon his 
children or depend- 
ent upon society. 

You need not 











worry over living too long . . . you should 
enjoy a long and fruitful life. 

It is is one of the great aims of life insurance to 
help you to so live and guarantee you a monthly 
income for life, starting at any age you desire. You 
determine the month!y income that you wish and 
we will tell you exactly how to obtain it in the 
easiest way. 

The second great hazard will then be banished 
from your mind. 


Dyine Too Soon 

The third great hazard, and the greatest of all 
mental worries, is the fear of dying too soon; dying 
before life’s ambitions have been realized; dymg 
before your family has been provided for. 

We do not believe in talking about 
death. We sell life insurance on the 
“live to win’ idea, but we do know 
however, that there is nothing so 
uncertain as life itself. Too many 
men die before they have accom- 
plished all of their plans; they leave 
their dependent ones in sorrow and 
distress; they die 
too soon. 

The fear of dying 
too soon can be en- 
tirely eliminated, 
so far as the well- 
being of your loved 
ones is concerned, by owning ad- 
equate. life insurance. 

Then the third great hazard will 
be eliminated from your mind. 
You want to enjoy life to the fullest 
extent. We can help you to do so. 

You cannot enjoy life when you 
are constantly harrassed by the 
fear of the three great hazards. 

We want to help you eliminate 
worries from your mind. 

Ask this company or its agent 
how. It will be worth your while. 

Banish the three great hazards 
from your life forever. 


Editor’s Note.—A prominent life insurance 
company has used this story in leaflet form 
most successfully. Companies or agents de- 
siring quantities of this attractive two-colored 
folder will receive price qrotations upon re- 
quest. Address The Spectator Company, 243 
West 39th Street, New York City. 
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FARMERS NEED INSURANCE 


HAT the farmer needs life insurance more than 
4X any other type of individual is the opinion of 

Thomas F. Wallace, president of the Farmers 
& Mechanics Savings Bank, Minneapolis. In an 
article in a publication of the Northwestern National 
Life he brings out many points to prove his case. 

The farmer needs life insurance more than any 
other type of individual. It is surprising how many 
farmers have inadequate insurance. Especially in 
the Northwest, the business of farming has been a 
peculiar kind of gamble in recent years. One year 
there is a big successful crop, and then there may be 
a period in which there is no financial gain to the 
farmer: If death comes to the farmer in one of these 
periods of depression, the result is irremediable dis- 
aster. It means the loss of the farm and the loss of 
the home. 

If every farmer whose family lost their home in 
agricultural trouble of recent years by erason of his 
death had had life insurance equal to half the amount 
of his mortgage, the farm would not have been lost. 
When a farm owne rdies and a mortgage falls due, 
the risk is greatly increased in the eyes of the holder 
of the mortgage, who usually asks a reduction. The 
farm becomes a tenant-operated farm, or else the 
burden of its operation must be taken up by the 
widow, which means a tremendous loss in efficiency. 

The Farmers & Mechanics’ Savings Bank, which 
has $12,000,000 invested in farm mortgages, asks that 
some life insurance be carried if a mortgage is to be 
placed. This rule is not absolute—the Farmers & 
Mechanics does not say that without exception it will 
not buy a mortgage unless insurance is carried by the 
owner of the property, but it has written to all 
correspondents and urged them to see to it that appli- 
cants for mortgages have adequate life insurance. 
In its form on which application is made for a mort- 
gage the bank asks whether or not life insurance is 
carried. 

“As a result of using this blank form, we have 
been able to find out how much life insurance is be- 
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Scranton - Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


rights. 








such an agency. 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 








Exclusive, care of THE SPECTATOR | 


ing carried by farmers. I have been astounded to 
find out how little life insurance is actually owned. 
For instance, a man worth $30,000 carried only 1000 
of life insurance. I know of nothing in which more 
constructive work can be done than in securing life 
insurance on the lives of farmers,” says Mr. Wallace. 
—The Eastern Underwriter. 


Leaflets written by William T. Nash, the 
world-renowned life insurance educational 
writer of THE Spectator staff, have been pub- 
lished by The Spectator Company, bearing 
particularly upon the problems of the farmer, 
and accentuating the great usefulness of life in- 
surance in helping the farmer to solve his prob- 
lems. Among these leaflets are the following: 
The Farmer’s Investments; How Much Life 
Insurance Should a Farmer Carry?; One 


Farmer’s Experience With Life Insurance. 


Other leaflets which emphasize the usefulness 
of life insurance to the farmer are The Wife's 
Insurance, and Getting Acquainted With Your 
Life Insurance. The Spectator Company will 
be glad to supply samples of these leaflets to 
company officers upon request. 


The average amount of life insurance owned 
by each of the 17 agents of the Cincinnati 
Agency of the Northwestern National Life of 
Minneapolis is $20,700, according to John B. 
Keena, manager of the agency. Every Cincin- 
nati agent owns some insurance in the North- 
western National Life except one and at the 
time the compilation was made he had been 
with the agency only two weeks. 
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Stretching the Dollars 


For over five years, The Guardian has been allow- 
ing interest of 5% on policy proceeds left with the 
This rate is equalled by few other com- 
panies, and is exceeded by none doing business under 
New York State law. 


If you are interested in seeing how such increased 
returns work out to the advantage of the payee, in 
additional years and months of income receivable,— 
ask for “A little talk on Money Mileage,” Publication 


THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE 











Unlike most other companies, The Guardian al- 
lows interest payments monthly without discount for 
On this monthly basis, the Guardian’s 
interest rate is equivalent to 5.116% per annum. 
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Selling Over a Million a Month 


and How It’s Done 


Charles P. Rogge Writes a Book Telling How He 
Beats Them All in Selling Life Insurance 


Charles P. Rogge is an outstanding figure in 
life insurance production, and in 1928, wrote 
more than a million dollars of life insurance a 
month, employing the most unique and effective 
methods of salesmanship which have ever been 
adopted by any life insurance salesman. 

As a member of the R. H. Keffer Agency of 
the Etna Life Insurance Company in New 
York, in a recent drive for business, he com- 
peted with a hundred other members of this 
sales organization, and in the month of Sep- 
tember, wrote more business than the entire 
hundred put together! 

Mr. Rogge is not only a super salesman, 
however, but has exhibited marked ability as 
an author in a book he has just written telling 
how he does it. He begins this book as fol- 
lows: 

“There are four cardinal requisites for suc- 
cess in the life insurance field. They are cour- 
age, imagination, tact and a sense of humor, 
welded together by hard work. And—as few 
words as possible. I’ve heard many a man 
talk himself out of a big sale. Remember, it’s 
the eye to-day that weighs and judges, not the 
ear. Be aware of the times you live in. If my 
own methods happen to be effective, it is be- 
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$5,337,313.74 on Deposit with the 


Indiana Insurance Department 
$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS ,TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insur- 
ance Producers with experience, char- 
acter and ability. Address the Com- 
pany. 
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ncludes Double and Triple Indemnity 


This is the easiest selling Jife insurance 


cause they are simply salesmanship, 1935 
model !” 

The book is entitled “It’s All So Easy—When 
You Know How,” and the principles and prac- 
tice of modern salesmanship are laid down by 
one who knows, in the same style as the 
author’s selling methods, which are short and 
snappy. 

Mr. Rogge presents in a few well selected 
words, the methods which he has used and is 
using to put considerably over a million dollars’ 
worth of business on his books each month. 
Step by step—word by word—he describes the 
exact approach that brings in this unbelievable 
business. He points out that if this approach 
were used by the ordinary life insurance sales- 
man, he would treble his production. 

In explaining how he came to write this gem 
on life insurance salesmanship, Mr. Rogge 
says: 

“Every man has a particular weakness. Mine 
happens to be any kind of a sporting wager. 
Keffer knows this. ‘Charles,’ he said, ‘I’ll bet 
you couldn’t prepare a good readable account 
of how you do it, as a sort of manual to help 














Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 


benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 
Write for territory to 
Agency Superintendent 
Illinois Bankers Life Association 


Monmouth, Illinois 
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the other fellow, if you tried for two weeks.’ 
I fell into the trap. ‘Keff,’ I replied, ‘I’ll bet 
I can dictate a regular young book, not in two 
weeks, but in two hours.’ And then and there 
I sat down and dictated. And here it 
is!” 


Prominent Men Endorse the Book 


Among the few who have received advance 
copies of “It’s All So Easy—When You Know 
How,” many have made most complimentary 
comments on its unusual style and invaluable 
contents. Among these are the following: 


This is one of the most impressive books on sales- 
manship I have ever read. Human, fresh, sparkling, 
and crammed with ideas so sound and persuasive that 
insurance salesmen everywhere should study them, 
apply them and double their production.—K. A. Luther, 
Vice-President, /Etna Life Insurance Company. 


I consider the book the most original contribution to 
life insurance literature that I have ever read.—Hugh 
D. Hart, Vice-President, Penn Mutual Life Insurance 
Company. 

(Continued on page 40) 





Wanted 


Underwriters who know the best 
in Disability Coverage when they 
see it should get in touch with us. 
We have some valuable territory 
open in Pennsylvania, Michigan, 
Indiana, Illinois Missouri and 
California. 

Our policies feature a full line of 
non cancellable “Gold Seal,” 
Forms, Non Medical, First Day 
Protection if desired. 

Progressive Agents Will Write 


INCOME GUARANTY COMPANY 


Income Building 
SOUTH BEND, INDIANA 


Stock Company, Authorized Capital, $1,000,000 








A HAPPY CHOICE 


In considering a life insurance career, 
one may be somewhat in doubt as to 
which company to choose. As a man 
looks carefully over the life insurance 
field, he sees a number of institutions 
with which any agent might feel proud 
to be associated, but we do not believe 
that he can find a company more 
worthy of his confidence and esteem 


than the 


Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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THE DISABILITY OUTLOOK 
(Continued from page 36) 
good type for disability provided the aggregate 
benefit is kept within the probable net earnings 
during the period just before age 60. 

3. A real-estate dealer whose net earnings 
are subject to wide fluctuations from year to 
year. This type should be granted non-cancel- 
able disability for. only a small amount. 

4. A capitalist who has no earnings from 
any business or profession but who lives on 
the income from his investments. This type is 
not eligible for disability as his earning power 
cannot be measured. 

Having determined the net earnings, we 
should limit the aggregate indemnity in all com- 
panies to a definite percentage. For instance: 

Earnings $500 a month or less, 60 per cent. 

Earnings more than $500 a month, 50 per 
cent. 

Furthermore, the indemnity in all companies 
should be limited to a definite figure, say $750 
or $1000 a month, regardless of how great the 
earnings may be. 

The reasons for placing this deadline on the 
aggregate in all companies are: 

1. Accident and health companies have had 
a high loss ratio on policies granting more than 
$50 a week. 

2. If the income is large, it is usually sub- 
ject to wide fluctuations. If a man is earning, 
say, $4000 a month and we insure him for 
$2000 a month, his earnings will probably in- 
crease rapidly or decrease rapidly. If they 
increase, he accumulates an independent fortune 
and is in a position to retire, particularly if he 
can draw $2000 a month from insurance com- 
panies. On the other hand, if the income drops 
off to, say, $1000 a month, then he is over-in- 
sured and can improve his financial condition 
by retiring from work and drawing $2000 a 
month from his insurance. 

3. The man with large income is subject to 
more nervous strain. 

Several men are already carrying more than 
$2000 a month of disability benefits. One is a 
Russian Jew in the moving-picture industry who 
a few years ago was in bankruptcy! 

The medical directors on January 1, 1929, 
recognized that certain cases should be tagged 
as “disability coverage questionable.” Presum- 
ably this means that even though the risk is 
acceptable for life insurance, the disability is 
questioned as speculative or excessive. This is 
a step in the right direction. Unfortunately, 
however, this does not bring out that the mere 
fact that a man has taken a total of $750 a 
month in several companies is in itself a dan- 
ger signal and may mean that the applicant 
should not be granted additional disability. 
Although this is not a “medical impairment,” 
it may be cause for rejection. A plan should 
be devised for having each company notify 
some central clearing-house of every case in 
which the applicant secures, say, $250 a month 
in one company. 

Before a disability application is approved, 
two questions must be answered: 


1. What are the aggregate disability benefits 
in force or contemplated in all companies? 

2. What are the present net earnings? 

On the large cases, the aggregate indemnity 
in all companies should be limited to 50 per 
cent of the net earnings, or a definite figure, 
$750 or $1000 a month, whichever is less. If 
the present earnings justify additional cover- 
age, it should be secured as commercial acci- 
dent and health insurance which may be can- 
celed by either the insurer or the company if 
the earnings later drop off. The disability cov- 
erage with life insurance should be restricted 
to an amount which may reasonably be carried 
throughout the entire duration of the policy up 
to age 60. 

(To be concluded in an early issue) 


SELLING OVER A MILLION 
(Concluded from page 39) 


Here is a book which for brevity, clarity and punch 
may never be equaled. It hits the spot and supplies a 
real need to all life insurance agents—to know when 
to stop talking.—George Miller, Insurance Editor, 
New York Evening Post. 


Mr. Rogge tells nothing but facts in his little book. 
If one will actually analyze the things he says, it is 
easy to understand the reasons for Mr. Rogge’s great 
success.—Gerald A. Eubank, Manager, Life Insur- 
ance Department, Johnson & Higgins. 


Some people write a book based on one idea. But 
this short book fairly bubbles over with ideas.— 
Clarence Axman, Editor, The Eastern Underwriter. 


I understand that this book was written on a wager 
which Mr. Rogge lost. But right here the insurance 
fraternity wins because this sales wizard tells lucidly 


how to sell the new way and treble your income. ]t 
tells you how to do it because it tells you how one 
man does it. It bristles with ideas like a porcupine 
with quills. It’s as live as a dynamo. I started the 
book casually and finished it breathlessly. If my 
judgment is worth anything, this little classic is des. 
tined to be the most widely read insurance sales book 
ever published—Shaemas O’Sheel, Financial Writer, 
Forbes Magazine. 


The book was originally printed for private 
distribution, but The Spectator Company of 
New York, have arranged to act as selling 
agents for it to accommodate those desiring to 
obtain copies. The price per copy is $1.50, 
Quantities are available at large reductions. 
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Gains for 1928 


Increase in Paid-for Busi- 
ness over 1927 ... 


Increase in Gain in Insur- 
ance in Force over 


Gain in Total Insurance 


20.38% 


42.21% 


7.8% 





Another Big Year Ahead 
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